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#16651 - 1.4L TURBO 4-Cyl., 6-Speed Automatic, Chevrolet MyLink Audio System, 7” Diagonal Color Touchscreen Select Bluetooth Streaming, 

Apple Carplay Capability available with compatible smartphones, OnStar-Navigation, Rear Vision Camera, 4G LTEWI-FI Hotspot, A/C, PW, PDL

MSRP $19,995

Starting

From

Only

$17,698
OR

Lease

For

Only

***

$169 Per Month

39 Months

2016 CHEVROLET CRUZE LS

570-904-8476 • 877-544-6701

*Stk. #16651-Price and lease payment plus tax & tags. Sale price & lease payment include. All applicable incentives- ie: Select Bonus Tag. Competitive Lease Offer (eligible to 1999 or newer non-GM lessees towards the purchase or lease of select Chevy vehicles); & Bonus Cash are included in sale price & lease payment if applicable. Not all incentives are compatible 
with special fi nancing offers. **$169 lease per month, plus tax & tags (includes Conquest offer bonus cash) for 39 months; 10K miles per year; $2,500 (Cash or Trade) due at lease signing to well qualifi ed buyers. Artwork for illustration only. Not responsible for typographical errors. Price & lease payment subject to change. Must take delivery by 6/30/2016.
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Buying a new car can be as 
fun and stressful as buying a 
home. While a home is the 
most significant investment 
many people will make in their 
lifetimes, new automobiles are 
considerable investments as 
well, and the financial commit-
ments buyers must make when 
purchasing new cars can under-
standably add some stress to an 
otherwise enjoyable process.

Buyers who want to eliminate 
some of the stress of buying 
a car can take a pragmatic 
approach before visiting the 
dealership and test driving any 
vehicles. Such an approach can 
help buyers find a car they can 
afford and one they will enjoy 
driving. The following are a few 
factors buyers should consider 
before they begin the car buying 
process.

Need vs. Want
Car buyers often struggle 

when considering what they 
need out of their next car versus 
what they want. A fully loaded 
sports car might be what your 
heart desires, but such a vehicle 
is impractical for many car buy-
ers. In recent years, the debate 
of need versus want has grown 
somewhat easier for many car 
buyers, as more and more vehi-
cle manufacturers have begun 
to make standard certain fea-
tures that were once considered 
luxuries. So in some instances, 
buyers don’t need to wrestle 
with the decision to splurge on 
satellite radio or leather seats 
for their vehicles.

But the need versus want 
debate extends beyond a vehi-
cle’s features. Determining the 
type of vehicle you need versus 
the type you want can be a diffi-
cult part of the decision-making 

process. Consider your daily 
commute, your typical number 
of passengers, where you do 
your driving and whether your 
car is solely a means of trans-
portation or it doubles as a work 
vehicle. The answers to these 
questions should shed some 
light on the type of car you 
need, which may even prove to 
be the same car you want. But 
when buying a car, don’t allow 
your wants to outweigh your 
needs. Otherwise you could end 
up regretting your decision.

Budget
Budget is another consid-

eration for buyers before they 
start looking for a new car. 
According to TrueCar.com, new 
cars are now more expensive 
than ever before. So buyers 
shopping for a new car likely 
know their next vehicle is going 
to cost a substantial amount of 
money, and they should deter-
mine how much car they can 
afford before visiting a dealer-
ship. Many buyers finance their 
vehicles, which means they will 
have to make monthly payments 
to the lending institution that 
holds the title to the car until 
the loan is paid in full. When 
determining how much you can 
afford, jot down your monthly 
take-home pay and make a 
list of your monthly expenses. 
Many financial advisors warn 
car buyers that their car pay-
ment should not exceed 20 
percent of their take-home pay. 
That figure might seem high, 
especially when buyers consider 
a car payment does not include 
fuel or the cost of insurance, 
which typically must be full cov-
erage when financing a vehicle. 
After examining your take-home 
pay and monthly expenses, 

come up with a figure you feel 
comfortable with regarding your 
monthly vehicle expenses, and 
let that figure guide you as you 
begin the car buying process.

Lease vs. Buy
The decision to lease or buy 

a vehicle depends largely on the 
buyer. Many drivers swear by 
leasing, while others scoff at the 
notion of making monthly pay-
ments on a vehicle they likely 
will never own. But each has 
its benefits, and each has its 
drawbacks. Proponents of leas-
ing point to lower monthly pay-
ments that allow them to drive a 
nicer vehicle that they otherwise 
can’t afford to buy. Drivers who 
lease also like knowing they will 
get a new car every few years 
and won’t have to worry about 
trade-in or resale value after the 
car has been on the road for a 
few years.

Those who prefer buying a 
vehicle often cite the freedom to 
drive their cars as much as pos-
sible (leasing typically comes 
with mileage restrictions) with-
out fear of penalties come the 
end of their agreements. Buyers 
also can sell and/or modify their 
vehicles whenever they’d like.

Both have their ups and 
downs, and buyers with no 
particular preference should 
examine their driving habits 
and vehicle preferences when 
determining whether leasing or 
buying is right for them.

The car buying process 
should be an enjoyable experi-
ence. But it can be even more 
enjoyable when buyers take 
some time before they start 
shopping to determine what 
they want out of their next car 
and how much they’re willing to 
pay for that vehicle.

Buyer be aware
Things to consider when shopping for a new car
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SEE OUR FULL INVENTORY AT CARMIXAUTOSALES.COM

1705 MEMORIAL HWY • SHAVERTOWN, PA 18708 PH: 570-310-1914

• Every Vehicle 

  Serviced & Inspected

• 3 Months Warranty 

• A to Z Financing

• Rates As Low As 2.99%

 * TAX AND TAGS ADDITIONAL. NOT RESPONSIBLE FOR TYPOGRAPHICAL ERRORS. PICTURES FOR ILLUSTRATION PURPOSES ONLY. 
PAYMENTS BASED ON 72 MONTHS 2.99% APR. ON APPROVED CREDIT WITHIN PROGRAM GUIDELINES.
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2015

HYUNDAI 

ELANTRA

38K MILES, PL, PW

$11,977*

2013 FORD 

FUSION SE
61K MILES, AUTO, 

PL, PW

$12,988*

2012 

HYUNDAI 

SONATA GLS 
1-OWNER, 57K 

MILES, AUTO

 $9,988*

2011 

MERCEDES C 

300 4MATIC

48K MILES, AUTO

$17,988*

Few drivers want to think about 
their vehicles breaking down. But 
cars are not foolproof, and even the 
most well-maintained vehicle can be 
sidelined by a flat tire or a dead bat-
tery. In certain times of the year, a 
breakdown may be an inconvenience 
that takes up a few hours of a person’s 
time. In extreme weather situations, a 
broken down car could be dangerous. 
Preparing for emergency situations 
can help drivers get moving faster.

There are certain items that should 
be kept in the trunk or cargo area 
regardless of the season, and some of 
these items should be modified as the 
seasons change.

• First aid kit: If someone is hurt in 
an accident, medical supplies in the 
trunk allow drivers and/or passengers 
to treat injured persons until para-
medics can arrive. Go over what is in 
the kit and learn how to use each item 
correctly.

• Flares: If your car breaks down at 
night or in situations where visibility 
is poor, flares can keep other drivers 
away from your vehicle when it is 
parked on the side of the road. Flares 
also will illuminate the area so that 
you can work on fixing a problem or 
alert emergency personnel as to where 
you are located.

• Jumper cables: Jumper cables 
enable you to recharge a dead battery, 
a common problem in cold weather. 
Automotive retailers also sell portable 
car battery chargers that can provide 
the boost needed to the battery in 
the event you cannot find another car 
around to offer assistance.

• Spare tire and tools: Tire blow-
outs or holes in tires are unpredict-
able. Having the necessary items at 
the ready can get you back on the 
road faster. Learn how to change a 
tire. In a pinch, tire sealant can be 

used to get you to the next service 
station and away from the side of the 
road.

• Flashlight and batteries: A flash-
light makes it possible for drivers to 
see under their vehicles and under the 
hood more effectively. It also can be 
used to grab the attention of fellow 
motorists who might be able to help. 
Keep extra batteries for the flashlight 
on hand as well.

• Blankets: A blanket can keep pas-
sengers warm if a car breaks down in 
chilly weather. Blankets also can be 
placed on the ground so that you can 
lay on the road and be cushioned from 
debris when looking under the car.

• Extra clothing: An extra set of 
clothing can be handy should your 
clothing become soggy or soiled.

• Nonperishable foods: A few 
snacks and bottles of water stashed 
in the car can help quell hunger while 
waiting for a tow truck.

• Sand and kitty litter: Sand can 
weigh down the back of a rear-wheel 
drive vehicle to provide better trac-
tion on slippery roads. Sand and kitty 
litter also can be sprinkled under-
neath tires to help them grip the road 
better when you are trying to get the 
car out of an icy or muddy patch.

• Charged mobile phone: Keep your 
cell phone charged so that you can 
make emergency phone calls or con-
tact a tow company in the event of a 
breakdown.

• Shovel: A shovel makes it easier 
to dig a vehicle out of mud or snow.

Certain things should not be stored 
in a vehicle. For example, hot weather 
can cause lighters and cans to burst 
inside of a car, so such items should 
not be kept in your car. In addition, 
freezing temperatures may reduce the 
effectiveness of certain products and 
cause liquids to freeze and burst. 

Must-have items for automotive emergencies
Preparing for emergency situations 
can help drivers get moving faster
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The electronics and comput-
er-driven features of modern 
automobiles continue to evolve 
at a rapid pace. Until now, 
however, most of these features 
have been manually employed. 
But the self-driving car, once a 
concept reserved only for sci-
ence fiction, may make driving 
even more passive in the near 
future, with some slated to hit 
showrooms as early as 2017.

Google, as a pioneer of some 
of the more advanced self-driv-
ing automobile technologies, 
says that computer-navigated 
cars are safer than manually 
operated automobiles. But 
will the public embrace such 
vehicles? Autonomous cars 
are already being operated in 
California, Nevada, Florida 
and certain areas within the 
United Kingdom. At the 2013 

Consumer Electronics Show 
in Las Vegas, Toyota and Audi 
unveiled their prototypes to 
sell to regular car buyers, while 
Ford and Mercedes-Benz are 
working on their own self-
driving technology.

Legislation within the United 
States has already paved the 
way for autonomous cars to 
be tested on private roads. 
Once these cars are made avail-
able to the public, legislators 
will begin the task of revising 
driving laws and may need to 
reconsider how drivers earn 
their licenses.

Although the technol-
ogy differs depending on the 
manufacturer, in the Google 
autonomous vehicle, a number 
of components are working in 
concert to enable the vehicle to 
move safely. At the heart of the 

system is a laser range finder 
mounted on the roof of the car. 
This laser generates a detailed 
3D map of the environment. 
The car then combines these 
laser measurements with estab-
lished high-resolution maps 
of the world. The vehicle also 

employs other sensors in its 
technology. Radars mounted 
on the front and rear bumpers 
enable the car to detect its 
surroundings. Cameras detect 
traffic lights, while GPS and 
inertial measurement units 
will help to keep track of the 

vehicle’s location and vari-
ous movements. Data is also 
programmed into the car so 
it can differentiate stationary 
objects like poles and mail-
boxes from factors in the envi-
ronment, such as pedestrians 
or construction. The Google 
vehicles also are programmed 
to follow road rules and make 
assessments of changing situ-
ations, such as advancing at a 
four-way-stop if other drivers 
have not yet moved into the 
intersection.

The goal of self-driving car 
manufacturers is to reduce con-
gestion and accidents and keep 
traffic flowing more smoothly. 
Automakers will continue to 
conduct research to see how 
well self-driving cars and 
the people inside them work 
together.  

Autonomous cars are already being tested and could be available to the public 
as early as 2017.

Self-driving cars could be the future of travel 
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ONLINE AT BONNERCHEVROLET.COM
NEW CAR 694 WYOMING AVE., KINGSTON 287-2117  •  USED CAR 662 WYOMING AVE., KINGSTON 288-0319

*TAX AND TAGS ADDITIONAL. NOT AVAILABLE WITH SOME OTHER OFFERS. 3 MONTHLY PAYMENT IS $16.67  FOR EVERY $1,000 FINANCED. LIMITED TO 10% OFF SELECT VEHICLES IN 
DEALER STOCK. BASED ON MSRP OF $46,840. NOT COMPATIBLE WITH LEASE OFFERS. ALL OFFERS MUST TAKE DELIVERY BY 6/30/16. ASK DEALER FOR DETAILS.

*TAX, TITLE, LICENSE, DEALER FEES, AND OPTIONAL EQUIPMENT 
EXTRA. $500 DUE AT SIGNING (AFTER ALL OFFERS) 10,000 

ALLOWABLE MILES PER YEAR. 25¢ PER MILE CHARGE BEYOND LIMIT. 
MUST BE APPROVED BY LENDER WITHIN PROGRAM GUIDE LINES.

MSRP $21,020

$179
FOR 39 MONTHS*

LEASE FOR

PER MONTH

*TAX, TITLE, LICENSE, DEALER FEES, AND OPTIONAL EQUIPMENT 
EXTRA $3,279 DUE AT SIGNING (AFTER ALL OFFERS) 10,000 

ALLOWABLE MILES PER YEAR. 25¢ PER MILE CHARGE BEYOND LIMIT. 
MUST BE APPROVED BY LENDER WITHIN PROGRAM GUIDE LINES.

MSRP $27,345

$199
FOR 24 MONTHS*

LEASE FOR

PER MONTH

2016 CHEVROLET       
 MALIBU 1LT

FIND NEW ROADS™

*TAX, TITLE, LICENSE, DEALER FEES, AND OPTIONAL EQUIPMENT 
EXTRA $2,729 DUE AT SIGNING (AFTER ALL OFFERS) 10,000 

ALLOWABLE MILES PER YEAR. 25¢ PER MILE CHARGE BEYOND LIMIT. 
MUST BE APPROVED BY LENDER WITHIN PROGRAM GUIDE LINES.

MSRP $25,895

$199
FOR 39 MONTHS*

LEASE FOR

PER MONTH

*TAX, TITLE, LICENSE, DEALER FEES, AND OPTIONAL EQUIPMENT 
EXTRA $4,389 DUE AT SIGNING (AFTER ALL OFFERS) 32,500 

ALLOWABLE MILES. 25¢ PER MILE CHARGE BEYOND LIMIT. MUST BE 
APPROVED BY LENDER WITHIN PROGRAM GUIDE LINES.

MSRP $34,900

$269
FOR 39 MONTHS*

LEASE FOR

PER MONTH

FIND NEW ROADS™

PREFERRED EQUIPMENT GROUP  

PREFERRED EQUIPMENT GROUP

MSRP $26,695

$259
FOR 39 MONTHS*

LEASE STARTING AT

PER MONTH

2016 CHEVROLET 
 EQUINOX LT

FIND NEW ROADS™

2016 CHEVROLET
 CAMARO 1 LT

FIND NEW ROADS™ 2016 CHEVROLET
 CRUZE LIMITED 1LT

FIND NEW ROADS™
2016 CHEVROLET
 TRAVERSE FWD 1LT

FIND NEW ROADS™

PREFERRED EQUPIMENT GROUP

*TAX, TITLE, LICENSE, DEALER FEES, AND OPTIONAL EQUIPMENT 
EXTRA. $3,559 DUE AT SIGNING (AFTER ALL OFFERS) 10,000 

ALLOWABLE MILES PER YEAR. 25¢ PER MILE CHARGE BEYOND LIMIT. 
MUST BE APPROVED BY LENDER WITHIN PROGRAM GUIDE LINES.
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Ken

Nissan

2015 NISSAN 

SENTRA S SEDAN

STK#N27770
MOD#12015 
VIN#346830 
MSRP $18,525

HURRY SIMILAR 

SAVINGS ON ALL 

2015 SENTRAS 

IN STOCK!BUY FOR

OR

LEASE FOR

$14,820+T/T

$99*PER
MO.
+ TAX

PER
MO.
+ TAX

4 CYL, AUTO, PW PL, PWR MIRROR, AM/FM, CD, KEYLESS ENTRY & MUCH MORE

WITH $1,000 NISSAN REBATE $ 250 NMAC CAPTIVE CASH 

AND $500  NISSAN BONUS CASH

36 MONTH LEASE; 12,000 MILES PER YEAR; RESIDUAL = $9818.25; MUST BE APPROVED THROUGH NMAC @ TIER 1. $2223 CASH DOWN OR 
TRADE EQUITY (+) REGISTRATION FEES; TOTAL @ DELIVERY = $2500. $1950 NISSAN LEASE REBATE . $500 NISSAN BONUS CASH APPLIED

2 
AVAILABLE 

AT THIS 

PRICE!

70 
IN STOCK!

2015 

NISSAN

 ALTIMA 

2.5S 

SEDAN
STK#N27159 
MOD#13115 
VIN#461747 
MSRP $24,050

4 CYL, CVT, A/C PWR DRIVER SEAT, AM/FM CD, ZERO GRAVITY SEATING, 

38 MPG HIGHWAY & MUCH MORE!

BUY FOR

$18,999+T/T

$1,250 NISSAN REBATE, $750 NMAC 
CAPTIVE CASH AND $500 NISSAN 

CUSTOMER BONUS CASH

OR
LEASE FOR $169* PER

MO.
+ TAX

36 MONTH LEASE; 12,000 MILES PER YEAR; RESIDUAL = $11,784.50 MUST BE APPROVED THROUGH NMAC @ TIER 1; $2,247 CASH DOWN OR TRADE EQUITY (+)  
REGISTRATION FEES; TOTAL @ DELIVERY = $2,500 $2,400 NISSAN REBATE & $500 NISSAN CUSTOMER BONUS APPLIED

 2 

AVAIL
ABLE 

AT T
HIS

 

PRIC
E!

 0% FOR 72 MONTHS AVAILABLE IN LIEU OF NISSAN REBATE ONLY!!

OFFER ENDS 

12/31/15

DECEMBER 

       SPECIALS!

WITH $400 NISSAN REBATE

2015 NISSAN VERSA “S 
PLUS” SEDAN
STK#N26394 
MOD#11125 
VIN#877752 
MSRP $15,305

SIMILAR SAVINGS 
ON ALL NEW 2015 
VERSAS IN STOCK 

ONLY

$13,898+T/T

LOW 

PRICE
HIGH 

2
AVAILABLE 

AT THIS 

PRICE

4  CYL, CVT, AM/FM CD, FLOOR MATS, SPLASH GUARDS 

AND MUCH MORE

BUY FOR

2015 NISSAN ROGUE 

SELECT AWD
STK#N27494 
MOD#29015 
VIN#768955
MSPR: $23,625

 SAVE OVER 

$2,000 OFF 

MSRP!

BUY FOR

OR
LEASE FOR

$21,421+T/T $199*

4 CYL, CVT, A/C, BLUETOOTH, BACK-UP 

CAMERA, SAT. RADIO, CRUISE, ROOF RAILS & 

MUCH MORE!

WITH $500 NISSAN REBATE AND $500.00 NISSAN CUSTOMER BONUS CASH 

36 MONTH LEASE; 12,000 MILES PER YEAR; RESIDUAL = $12,993.75 MUST BE APPROVED THROUG NMAC @ TIER 1; 
$2,247 CASH DOWN OR TRADE EQUITY (+)  REGISTRATION FEES; TOTAL @ DELIVERY = $2,500 $750 NISSAN LEASE 

REBATE & $500 NISSAN BONUS CASH APPLIED

OVER 
20

AT THIS PRICE

SAVE

OFF MSRP

ON ALL NEW

2015
SENTRAS

IN STOCK!

20%

SAVE $5,000 
OFF MSRP ON ALL 
NEW 2015 NISSAN 
ALTIMAS IN STOCK!

OFFER ENDS

5/31/16.

JUNE 
SPECIALS

SAVE THOUSANDS
OVER NEW

CARS
TRUCKS • SUVs

HUGE
SELECTION

*TAX & TAGS ADDITIONAL. NOT RESPONSIBLE FOR TYPOGRAPHICAL ERRORS. ASK SALESPERSON FOR DETAILS OF PROGRAMS. FINANCE RATE SUBJECT TO APPROVAL. PICTURES ARE FOR ILLUSTRATION PURPOSES ONLY.

*2011-12, 2.49% for 72 mos ** 2010, 3.49% for 72 mos *** 2009, 3.99% for 72 mos **** 2008, 4.24% for 72 mos ***** 2007, 4.99% for 72 mos. ****** 2006, 5.99% for 60 mos ******* 2004, 5.99% 
for 60 mos ****** 2003, 5.99% for 60 mos ******** 2002, 5.99% for 60 mos. SALE PRICE AND PAYMENT BASED ON APPROVAL THROUGH PRIME LENDER.

2016 NISSAN ALTIMA 2.5S SEDAN
STK# N28256
MOD# 13116
VIN# 343677
MSRP: 24680

$18,999+T/T

WITH $1500 
NISSAN REBATE, 

$500 NMAC 
APR CASH

36 MONTH LEASE; 12,000 MILES PER YEAR; RESIDUAL = $12,833.60. MUST BE APPROVED THROUGH NMAC @ TIER 1. 

$2223 CASH DOWN OR TRADE EQUITY (+) REGISTRATION FEES; TOTAL @ DELIVERY = $2500, $1700 NISSAN LEASE REBATE.

PER
MO.
+ TAX

2
AT THIS 

PRICE

$149*

$5500 
OFF MSRP 

ON ALL IN STOCK 
2016 NISSAN 

ALTIMAS

OR

LEASE FOR

2016 NISSAN ROGUE S AWD
STK# N28309
MOD# 22216
VIN# GC814655
MSRP: 26055

$22,455+T/T

WITH $750 NISSAN REBATE
36 MONTH LEASE; 12,000 MILES PER YEAR; RESIDUAL = $15,372.45. MUST BE APPROVED THROUGH NMAC @ TIER 1. $2223 CASH DOWN OR TRADE EQUITY (+) REGISTRATION FEES; TOTAL @ DELIVERY = $2500, $750 NISSAN LEASE REBATE.

PER
MO.
+ TAX

2
AT THIS 

PRICE

LEASE 
FOR $159*

BUY FOR

$3600 
OFF MSRP 

ON ALL IN STOCK 
2016 NISSAN 

ROGUE BASE S

2016 NISSAN SENTRA S SEDAN

$15,335
+T/T

WITH $1500 NISSAN REBATE

36 MONTH LEASE; 12,000 MILES PER YEAR; RESIDUAL = $10,547.60. MUST BE APPROVED THROUGH NMAC @ TIER 1. $2,223 CASH 
DOWN OR TRADE EQUITY (+) REGISTRATION FEES; TOTAL @ DELIVERY = $2,500, $1300 NISSAN LEASE REBATE APPLIED.

$99*

STK# N238266
MOD# 12016
VIN# GY243354
MSRP: 18835

$3500 
OFF MSRP 
ON ALL IN STOCK 

2016 NISSAN 
SENTRAS

2016 NISSAN MAXIMA S SEDAN

$27,645
+T/T

WITH $2000 NISSAN REBATE, $500 NMAC APA CASH

36 MONTH LEASE; 12,000 MILES PER YEAR; RESIDUAL = $18,168. MUST BE APPROVED THROUGH NMAC @ TIER 1. $2,223 
CASH DOWN OR TRADE EQUITY (+) REGISTRATION FEES; TOTAL @ DELIVERY = $2,500, $1375  NISSAN LEASE REBATE APPLIED.

$269*PER
MO.
+ TAX

OR

LEASE FOR

$6000 
OFF MSRP 
ON ALL IN STOCK 

2016 NISSAN 
MAXIMAS

2
AT THIS 

PRICE

BUY FOR

STK# N27834
MOD# 16116
VIN# GC414983
MSRP: 33,645

2
AT THIS 

PRICE

BUY FOR
OR

LEASE FOR

PER
MO.
+ TAX

BUY FOR

2015 Hyundai
Veloster

#21185

$14,362 

 OR $215/mo*

2016 Mazda 6
Sport

#21198

$17,423 

 OR $260/mo*

2016 Jeep
Compass 4x4

#21203

$18,896 

 OR $283/mo*

2015 Ford
Focus

#21103

$12,899 

 OR $193/mo*

$20,999*

6/24/16

$11,999*

2015 HYUNDAI VELOSTER COUPE
AUTOMATIC, 1-OWNER, PW, PL,

STOCK #P16289   $11,999*

2011 TOYOTA CAMRY
XLE PACKAGE, NAVIGATION, LEATHER, 

MOONROOF, STOCK # V2186C   $14,500*

2011 SUBARU IMPREZA WRX LIMITED
AUTO-DIMMING MIRROR/COMPASS, ONLY 50K MILES

STOCK # V1680A   $20,999*

2013 LEXUS ES 300 HYBRID
LOW MILES,  AUTOMATIC CVT,  AUDIO SYSTEM SECURITY 

STOCK # V16255   $25,599*

2012 MAZDA CX-9 AWD
SUNROOF, LEATHER, BOSE STEREO, 

3RD ROW, STOCK #V2250A   $16,490*

2015 SUBARU FORESTER LIMITED AWD
1-OWNER, MOONROOF, BLIND SPOT, 

LEATHER, STOCK # V2205A   $23,985  *

Rates As Low As 1.90%

Over 100 Pre-Owned In Stock!

Certifi ed Volvo’s 7 Year/100K Warranty

130 Point Vehicle Check

Need Financing? We Got It!

2013 SUBARU LEGACY AWD
ALL WHEEL DRIVE, 1-OWNER, AUTO, STOCK # P16373A   $16,650*

2010 KIZAHI GTS AWD
   $10,355*

2014 NISSAN JUKE AWD
S PACKAGE, AUTO, ALL WHEEL DRIVE, 1-OWNER, STOCK # P16380   $15,998*

2015 FORD MUSTANG CONVERTIBLE
2.3L ECO BOOST WITH LAUNCH, LEATHER, HEATED & COOLED SEATS, STOCK # P16401   $26,979*

2009 LINCOLN MKX AWD
LEATHER, MOONROOF, ALL WHEEL DRIVE, STOCK # V2164B   $14,988*

2008 VOLVO XC70 3.2 WAGON 
6-SPEED AUTOMATIC,  ABS AND DRIVELINE TRACTION CONTROL,

STOCK # P16317A   $18,999*
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Texting while among 
friends may be rude, 
but texting while 
driving can be deadly.

DON’T TEXT 
AND DRIVE
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Because they enable people 
to make calls or send messag-
es from just about anywhere, 
mobile phones can be great 
conveniences. But they also 
can be annoying when conver-
sations, texting or perusing 
the Internet gets in the way of 
proper etiquette. 

Talking loudly in public 
areas, texting when in the 
middle of a face-to-face con-
versation or sharing personal 
details in public are not just 
bad manners, but such behav-
iors also can be unsafe. Poor 
mobile phone etiquette is 
cause for some concern, but 
there is great cause for con-
cern for people who fi nd them-
selves routinely distracted 
by their mobile phones while 

driving or operating equip-
ment. Using a mobile phone 
when driving greatly increases 
a person’s risk of getting into 
an accident. Distracted driv-
ing has become something of 
an epidemic, as the following 
fi gures, courtesy of Don’t Text 
and Drive, illustrate.

• Texting or doing some-
thing on your phone can 
distract drivers for as long as 
fi ve seconds. If you’re travel-
ing at 55 miles per hour, that 
is the equivalent of driving the 
length of a football fi eld with-
out looking at the road.

• Texting while driving 
makes you 23 times more 
likely than normal to be in a 
car crash.

• Among drivers between 

the ages of 18 and 20 involved 
in car accidents in the United 
States, 13 percent admitted 
to texting or talking on their 
phones at the times of their 
crashes.

• The National Safety Coun-
cil reports that cell phone use 
while driving leads to around 
1.6 million crashes each year, 
with nearly 330,000 injuries 
occurring from such accidents.

• Cell phone usage while 
driving can delay a driver’s 
reaction time as much as hav-
ing a blood alcohol concentra-

tion at the legal limit.
Although the majority of 

drivers support a ban on tex-
ting while driving, many still 
continue to do it. The single 
best way to prevent driving 
accidents and fatalities related 
to mobile phone usage is to 
put the phone down. Consider 
the following suggestions to 
help you avoid looking at your 
phone while behind the wheel.

• Keep your phone in a 
purse or in a bag in the back 
seat so that it is not readily 
accessible while driving. Many 

cars now have Bluetooth-
enabled hands-free dialing and 
calling. So you do not need 
to have the phone nearby to 
answer a call.

• Leave your phone at 
home on short trips and give 
yourself a break from screen 
time.

• Set up an automatically 
generated text message that 
indicates you are driving. 
Other apps will read out texts 
to you or block incoming calls 
or texts altogether.

• Turn off notifi cations so 
you will not be tempted to 
look at your phone each time 
there’s a new pop-up or sound.

Remember, any texts can 
wait until you pull over, park 
or arrive at your destination. 

Prevent mobile phone-related auto accidents
Texting while driving makes you 23 times 

more likely than normal to be in a car crash.
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Crossovers blend features of cars and trucks
Drivers who cannot decide 

between a car and a sport 
utility vehicle may find that 
a crossover offers the best of 
both worlds. Many crossovers 
are vehicles built on a car 
chassis that have certain fea-
tures of an SUV, like a tall inte-
rior and a spacious cargo area. 
Crossovers frequently borrow 
features from station wagons 
and hatchbacks, favoring cargo 
volume over passenger space.

The EPA states that a vehi-
cle with more than 130 cubic 
feet of storage and less than 
an 8,500 pound gross weight 
is considered a station wagon. 

According to this classifica-
tion, most crossovers qualify 
as station wagons.

Crossovers can be traced 
back to the 1950s. The Soviet 
Maskovitch 410 is considered 
the first crossover automo-
bile. The French Matra-Simca 
Rancho, introduced in 1977, 
was one of the first crossovers. 
Today there are many other 
crossovers on the road, helping 
it to become one of the fastest-
growing automotive segments.

Between the years 2003 
and 2005, crossover SUV 
sales increased by 30 percent. 
Nearly every vehicle manu-

facturer now offers a cross-
over model, noting that such 
vehicles are designed to blend 
the best offerings of SUVs and 
cars into one. Similar to cars, 
crossovers have a lower center 
of gravity to offer stability and 
responsiveness. The lighter 
weight of the crossover makes 
it more nimble on roadways 
than a traditional SUV. Unlike 
cars, the increased cargo and 
passenger space commonly 
found in crossovers enables 
the transport of more people 
and items. Many crossovers 
are on par with cars in terms 
of fuel efficiency, getting more 

miles per gallon than trucks. 
However, crossovers will not 
compare to SUVs in towing 
ability.

While SUVs may be capable 
of off-roading, crossovers 
generally do not handle well 
off-road.

Did you know? 
While many cyclists focus on safety and strictly adhere to the 

rules of the road, some cyclists engage in behavior that may go 
against the flow of traffic or is downright dangerous. The League 
of American Bicyclists reminds riders that whether in a car or on 
a bike, the rules and rights remain the same. It’s necessary to obey 
traffic signals and stop signs. Also, ride with traffic and use the 
right-most lane headed in the direction you are going. To prevent 
injuries, make your intentions clear to others by signalling when 
making a turn. Try to ride in a straight line and avoid swerving in 
between parked cars. With these practices in mind, everyone can 
safely share the road and ride responsibly.  
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