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When purchasing 
a new car, many buy-
ers decide to finance 
rather than buying the 
car outright. Financ-
ing allows drivers the 
opportunity to drive a 
new car after making 
an initial down pay-
ment and then making 
monthly payments until 
the loan has been paid 
in full. 

Without the option 
to finance, many driv-
ers may not be able to 
afford a brand new car 
or even a preowned 
car with relatively few 
miles that’s more reli-
able than an older used 
car with a considerable 
amount of miles. But 
before prospective buy-
ers visit the financing 
departments of any 
dealerships, it’s best to 
first take some steps 
to ensure they get the 
best financing deal pos-
sible.

• Address your cred-
it score. Your credit 
score will go a long 
way toward determin-
ing both your eligibility 
to finance a car as well 
as the interest rate on 
the loan should you be 
approved. Get a copy 
of your credit report 
from a credit reporting 
agency and scour it to 
determine if there are 
any discrepancies or 
blemishes that need to 
be addressed. If your 
credit score is low, try 
to delay buying a new 
car until you can take 
steps to improve your 

score. Such steps may 
include paying down 
existing debt, establish-
ing a history of paying 
on time and making 
certain that any inaccu-
racies are removed.

• Determine how 
much you can afford. 
It might be your dream 
to tool around town 
in an imported sports 
car, but if you need to 
finance your next car, 
chances are the high-
end imports or luxury 
automobiles are more 
than you can afford. 
The greater the down 
payment you make, 
the less your monthly 
payment will be. So if 
you have a substantial 
amount of money in 
your savings, you may 
want to put more down 
at signing so your 
budget is more flexible 
month-to-month. Cal-
culate the cost of all of 
your monthly expenses 
to determine how much 
you can afford to pay 
for a car each month. 
And don’t forget that 
insurance costs on a 
brand new vehicle will 
be more than the costs 
of insuring a preowned 
car or truck.

• Seek preapproval 
for a loan. Much like 
you might get preap-
proved for a mortgage, 
you can do the same 
with regard to an 
automotive loan. Walk-
ing into a dealership 
preapproved for a loan 
can make the process 
less of a hassle, and it 

also might compel a 
dealer to make a more 
attractive offer than 
the lender who preap-
proved you. 

• Don’t pressure 
yourself. Many buyers 
are their own worst 
enemies when it comes 
to buying a new car. If 

you were preapproved 
for an auto loan, you 
might feel like you 
need to go out and buy 
a new car immediately. 
While a preapproval 
may mandate that 
you buy a car within 
a certain amount of 
days before you have 

to reapply, that still 
gives you a consider-
able amount of time to 
find a car. If you pres-
sure yourself to buy a 
new car, you may end 
up driving the wrong 
vehicle or paying too 
much. Be patient when 
shopping for the best 

deal, and you’re more 
likely to find it.

Financing is a great 
way to get behind the 
wheel of your next 
vehicle. Some careful 
planning before visit-
ing the dealership can 
make a financing deal 
even better.

The first steps toward financing your next vehicle
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In an era of escalated 
airline ticket prices and 
extra travel expenses, 
road trips have emerged 
once more as a popular 
and cost-conscious mode 
of vacationing for indi-
viduals and families.

Nearly 80 percent of 
leisure trips in 2012 were 
made by car, says the 
U.S. Travel Association. 
Fodor’s Travels advises 
taking road trips across 
Canada in the summer, 
when temperatures aver-
age 74o F (23o C) and 
snow and slush are a 
distant memory. Various 
trips exist that can take 
you through urban or 
rural areas.

Those making road 
trips may be concerned 
about keeping costs 
down, particularly if sav-
ing money is the catalyst 
behind the road trip vaca-
tion. The following are a 
few tips to stretch dollars 
that much further on 
your next road trip.

• Dine out sparingly. 
Road stops and drive-
thru food expenditures 
can quickly add up dur-
ing the course of a road 
trip. Therefore, pack the 
majority of the food you 
will eat in a cooler. Not 
only will this save money, 
it will mean food is at 
the ready when hunger 
strikes. Food need not be 
all cold snacks, like sand-
wiches. Frozen burgers or 
refrigerated frankfurters 
can be cooked on a camp 
stove or tossed on a grill 
at a park’s picnic area. 

Save restaurant dining as 
a special treat during the 
vacation.

• Look for inexpensive 
lodging. While on a road 
trip you may need to 
compromise some of the 
comforts of home to save 
some money. Motel rates 
are another trip budget-
buster. But by mixing 
overnights at motels with 
less expensive options 
you may be able to miti-
gate costs. Camp out at 
a safe campsite and pur-
chase a shower ticket so 
you can enjoy a cheap, 

hot shower the next day. 
Spend a few nights under 
the stars; just be sure you 
have the right gear. Some 
also like to plan road trip 
routes between where rel-
atives live and make pit 
stops at a friend or family 
member’s home. When 
seeking motels, try to 
bargain and see if you’re 
eligible for any rebates 
or coupons due to age or 
military status.

• Map out cheaper 
gas stations. Today’s 
smartphones have apps 
that enable you to find 

nearby gas stations. Such 
apps may even shed light 
on which filling stations 
offer the best prices on 
gasoline. 

• Dont speed. In addi-
tion to being illegal, 
speeding wastes gas. 
Stick to the speed limit 
to avoid potentially costly 
tickets and improve fuel 
efficiency.

• Bring friends along. 
Friends will not only 
make the trip more fun, 
but they also can take 
turns driving and sharing 
the costs of the excur-

sion. 
• Join a roadside 

assistance club. Vehicle 
problems are inevitable if 
you are a frequent road-
tripper who’s driving an 
older car. Avoid poten-
tially costly towing costs 
by joining a roadside 
assistance club that will 
pay for your vehicle to be 
towed if necessary.

• Have the proper 
paperwork. Keep a cur-
rent copy of your car 
registration, license and 
proof of insurance with 
you on a road trip. This 

makes it much easier to 
deal with traffic stops 
along the way. Individu-
als and their passengers 
planning on visiting 
another country should 
have their passports 
available and follow the 
laws regarding bringing 
food or goods over the 
border to avoid fines.

Road trips can be 
enjoyable excursions that 
cost far less than other 
vacations. Road-trippers 
can stretch funds even 
further with some handy 
tips.

Stretch dollars on your next road trip

Road-trippers can employ 
several strategies to save 
money on the road.
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Generous friends 
or family members 
frequently opt to give 
away an older-model 
car to someone who 
may not have the 
means to purchase a 
car of their own.  Vehi-
cles are a necessity for 
those who live in areas 
where public transpor-
tation is unavailable 
or inconvenient, and 
gifting a car can have 
a significant impact on 
the life of someone who 
will be on the receiving 
end of the present.

While gifting a 
car may seem like a 
straightforward trans-
action, some steps 
need to be taken to 
ensure the process is 
conducted in adher-
ence to the law. Various 
states and provinces 
may have their own 
specific rules, so it is 
best to contact your 

local department of 
motor vehicles office. 
The following are some 
general guidelines.

Transfering a vehicle 
to another person, 
whether it is a gift 
or a sale, involves 
transfer of the title as 
well. A vehicle title 
is a legal document 
naming a person or 
persons as the owner 
of the vehicle. The title 
contains the current 
owner’s name and resi-
dential address. It also 
includes the vehicle’s 
identification number, 
or VIN, the date the car 
was sold and the mile-
age on the vehicle at 
the time of sale.

Depending on where 
you live, transferring 
the title may be as 
simple as writing “gift” 
on the title. Otherwise, 
you may need to fill out 
forms to transfer the 

title to another person. 
Some people draw up a 
bill of sale with a nomi-
nal dollar amount to 
include with the title to 
show documentation of 
the transfer of owner-
ship. Additionally, the 
recipient of the gifted 
car will fill out paper-
work, which includes 
tax information. Again, 
depending on where 
you live, there will be 
rules about tax exemp-
tions or taxes that must 
be paid on the vehicle. 
This is another time 
when contacting the 
motor vehicle depart-
ment is adviseable.

Keep in mind that 
whoever is doing the 
gifting may not be able 
to use the car as a tax 
write-off. The United 
States Internal Rev-
enue Service notes that 
you cannot deduct the 
value of gifts you make 

other than those given 
to registered charitable 
organizations.

It is common courte-
sy to ensure the vehicle 
is in good working 
order prior to giving 
it as a gift. This way 
the recipient isn’t faced 
with a bevy of costly 
repairs. Take the car or 
truck in for a tune-up. 
Be sure it has a fresh 
oil change and that it 
has been washed and 
vacuumed. This way 
the recipient gets the 
maximum benefit from 
this generous gift.

SEE OUR FULL INVENTORY AT CARMIXAUTOSALES.COM

1705 MEMORIAL HWY • SHAVERTOWN, PA 18708 PH: 570-310-1914

• Every Vehicle 

  Serviced & Inspected

• 3 Months Warranty 

• A to Z Financing

• Rates As Low As 2.99%

 * TAX AND TAGS ADDITIONAL. NOT RESPONSIBLE FOR TYPOGRAPHICAL ERRORS. PICTURES FOR ILLUSTRATION PURPOSES ONLY. 
PAYMENTS BASED ON 72 MONTHS 2.99% APR. ON APPROVED CREDIT WITHIN PROGRAM GUIDELINES.
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2014

MAZDA 3 

TOURING
LEATHER, NAV., 

ALLOYS, SUNROOF

$16,788*

2013 FORD 

FUSION SE
61K MILES, AUTO, 

PL, PW

$11,988*

1966 FORD 

MUSTANG
 GT TRIBUTE, 289 

V8 , FACTORY AIR., 

PROFESSIONALLY 

RESTORED

 $16,900*

2011 

MERCEDES C 

300 4MATIC

48K MILES, AUTO

$17,988*
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How to gift a vehicle
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Winter weather is 
just around the corner, 
leaving some drivers 
wondering if their two-
wheel-drive vehicles can 
handle roads covered 
in snow and ice. Now 
is the time people fl ock 
to car and truck dealer-
ships to trade in their 
cars for something with 
a little more power and 
traction and also to take 
advantage of end-of-sea-
son pricing. When faced 
with an array of vehicles 
boasting four-wheel-
drive and all-wheel-
drive, consumers often 
wonder about the differ-
ences between the two 
options or if there is any 
difference at all. Though 
similar, four-wheel-drive 
and all-wheel-drive are 
not quite the same.

Four-wheel-drive sys-
tems, often referred to 
as 4WD, trace their ori-
gins to the late 1800s, 
while all-wheel-drive, 
or AWD, did not arrive 
until the late 1970s, 
when an AWD system 
was used on an Audi 
vehicle for rally racing. 
Now many cars and 
trucks come with 4WD 
or AWD, particularly 
crossovers and SUVs.

Both drive systems 
engage all four wheels 
at the same time to 
provide more traction. 
On AWD systems, the 
powering of the wheels 
is automatic and usu-
ally handled by the 
electronic system of the 

car. Some vehicles drive 
in two-wheel-drive, 
but then engage AWD 
when sensors detect a 
need for more traction 
and maneuverability. 
When operating 4WD 
vehicles, drivers may 
have to manually engage 
the system. True 4WD 
uses a transfer case 
mounted by the rear of 
the transmission. A but-
ton or selector lever on 
older model SUVs would 
switch the vehicle from 
2WD to 4WD. Unlike 
in AWD systems, the 

front and rear axles are 
locked together in 4WD 
systems.

Four-wheel-drive 
systems are better 
for off-roading, rock-
climbing and driving 
through mud and water. 
Individuals who par-
ticipate in many off-road 
recreational activities 
will fi nd that 4WD, 
especially in vehicles 
with more gears, is 
more effective and pro-
vides better traction. 
All-wheel-drive provides 
stability, largely on road-

ways, and enables the 
vehicle to modify the 
level of power to either 
the front or rear wheels 
to improve traction as 
needed. All-wheel-drive 
is adequate for many 
drivers and situations.

It is important to 
note that, on icy or 

slippery roads, neither 
AWD or 4WD systems 
assist with braking or 
completely prevent cars 
from skidding on slick 
surfaces. Having the 
ability to engage all four 
wheels at the same time 
should not be used as a 
replacement for cautious 

driving in inclement 
weather.

Four-wheel-drive and 
all-wheel-drive both pro-
vide power to all four 
wheels on the vehicle 
but have subtle differ-
ences that make each 
better for certain driv-
ing conditions.

What’s the diff erence 
between AWD and 4WD? 

All-wheel-drive and four-wheel-
drive systems are similar, but 
the latter is preferable when 
driving off-road.
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(MS) -- Visibility is 
something many motor-
ists take for granted, 
especially during the 
day, when sunlight tends 
to make drivers less cau-
tious than they might 
be at night. But as the 
National Highway Traf-
fi c Safety Administra-
tion notes, more traffi c 
accidents occur during 
daylight hours than at 
night,  when headlights 
make vehicles more vis-
ible to other motorists 
and more pedestrians 
are walking around.

Though many drivers 
feel more comfortable 
during daylight hours, 
pedestrians and oncom-
ing traffi c are not always 
easy to see, especially 
when weather and road 
conditions are unfavor-
able. Fortunately, there 
are easy ways for drivers 
to improve their daytime 
visibility.

• Install LED daytime 
running lights. Being 
seen while driving in 
the daytime is just as 
essential for a driver’s 
safety as being able to 
see when driving at 
night. Daytime running 
lights, or DRLs, are an 
effective way of improv-
ing visibility because 
they make the vehicle 
more detectable during 
daylight hours and dusk, 
when  a motorist’s visi-
bility is reduced. Studies 
have shown that DRLs 
reduce multiple-vehicle 
daytime accidents by 
as much as 11 percent, 
effectively preventing 
daytime head-on and 

front-corner collisions by 
making it easier to see 
a vehicle, particularly as 
it approaches from far 
away. 

Some cars have day-
time running lights 
based off their headlam-
ps. These are not very 
bright and can ultimately 
cause the lamps to wear 
out prematurely. Philips 
LED DayLight DRLs 
are equipped with high-
powered 

LUXEON(R) LEDs 
that project a powerful, 
bright white light and 
a wide beam, making a 
vehicle more visible to 
fellow motorists as well 
as pedestrians. In addi-
tion, the Philips LED 
DRLs allow drivers to 
switch from using their 
standard headlights to 
an LED light source dur-
ing the daytime, extend-
ing the life of the head-
lights while drawing less 
power from the vehicle.

• Routinely check 
windshield washer fl uid. 
Some vehicles have 
just one reservoir for 
windshield washer fl uid, 
while others equipped 
with a rear wiper typi-
cally have two. Locate 
these reservoirs and 
make sure there is an 
adequate amount of fl uid 
in each, especially dur-
ing the winter and early 
spring months when 
snow and debris such 
as sand or salt from the 
roadways can accumu-
late on the windshield 
and make it diffi cult to 
see. If the reservoir is 
empty, but you are out of 

windshield washer fl uid, 
do not use water as a 
replacement, as water 
can freeze and cause 
damage to the reservoir 
and hoses.

• Inspect wipers and 
replace the blades if they 
are sacrifi cing visibility. 
Old or worn out wiper 
blades can also negative-
ly impact visibility. Ford 
Motor Company recom-
mends drivers inspect 
their vehicle’s wiper 
blades at least once 
every six months or as 
soon as they fail to clear 
your windshield com-
pletely or leave streaks. 
Older vehicles with pit-
ting on the windshield 
tend to be harder on 
wiper blades, so drivers 
who have cars with some 

extra years under their 
belt should inspect their 
blades more frequently.

• Clean interior glass 
and mirrors. Interior 
glass can suffer from fi lm 
buildup that can reduce 
a driver’s vision, espe-
cially during daytime 
hours when such buildup 
can create a hazy refl ec-
tion from the sun. This 
fi lm can be especially 
thick in cars where driv-
ers or their passengers 
routinely smoke. 

In addition to clean-
ing the interior glass, 
keep the rearview and 
side mirrors clean and 
properly adjusted so 
your vision is not com-
promised while driving. 
Drivers should be able 
to see all of the views 

around the back of the 
car, especially the blind 
spots along both sides 
of the vehicle. When 
cleaning or adjusting the 
rearview mirror, remove 
any trinkets or other 
items hanging from the 
mirror. Such items might 
add some personality 

or aesthetic appeal, but 
they can also prove a sig-
nifi cant distraction and 
make it diffi cult for driv-
ers to see the road.

More information 
is available at www.
daylight-led.com  or 
from Philips at 1-800-
257-6054.

Daytime visibility just as important as nighttime visibility

Philips LED Daylight DRLs improve 
safety by increasing visibility to 
other drivers while adding style 
with the look of high performance.
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*TAX, TITLE, LICENSE, DEALER FEES, AND OPTIONAL EQUIPMENT 
EXTRA. $500 DUE AT SIGNING (AFTER ALL OFFERS) 10,000 

ALLOWABLE MILES PER YEAR. 25¢ PER MILE CHARGE BEYOND LIMIT. 
MUST BE APPROVED BY LENDER WITHIN PROGRAM GUIDE LINES.

MSRP $21,020

$179
FOR 39 MONTHS*

LEASE FOR

PER MONTH

*TAX, TITLE, LICENSE, DEALER FEES, AND OPTIONAL EQUIPMENT 
EXTRA $4,389 DUE AT SIGNING (AFTER ALL OFFERS) 32,500 

ALLOWABLE MILES. 25¢ PER MILE CHARGE BEYOND LIMIT. MUST BE 
APPROVED BY LENDER WITHIN PROGRAM GUIDE LINES.

MSRP $34,900

$269
FOR 39 MONTHS*

LEASE FOR

PER MONTH

PREFERRED EQUIPMENT GROUP  

259

2016 CHEVROLET
 CRUZE LIMITED 1LT

FIND NEW ROADS™
2016 CHEVROLET
 TRAVERSE FWD 1LT

FIND NEW ROADS™

ONLINE AT BONNERCHEVROLET.COM
NEW CAR 694 WYOMING AVE., KINGSTON 287-2117  •  USED CAR 662 WYOMING AVE., KINGSTON 288-0319

FIND NEW ROADS™

2016 CHEVROLET TRAX       
FWD 1LT

FIND NEW ROADS™

*TAX, TITLE, LICENSE, DEALER FEES, AND OPTIONAL EQUIPMENT EXTRA $2,589 
DUE AT SIGNING (AFTER ALL OFFERS) 10,000 ALLOWABLE MILES PER YEAR. 

25¢ PER MILE CHARGE BEYOND LIMIT. MUST BE APPROVED BY LENDER WITHIN 
PROGRAM GUIDE LINES. MSRP $22,645

$169 FOR 39 MONTHS*

LEASE 
/MONTH

PREFERRED EQUIPMENT GROUP

2016 CHEVROLET SILVERADO
1500 DOUBLE CAB AWD LT

FIND NEW ROADS™

PREFERRED EQUIPMENT GROUP
ALLSTAR EDITION
MSRP $42,180

*TAX, TITLE, LICENSE, DEALER FEES, AND OPTIONAL EQUIPMENT EXTRA $3,749 
DUE AT SIGNING (AFTER ALL OFFERS) 10,000 ALLOWABLE MILES PER YEAR. 

25¢ PER MILE CHARGE BEYOND LIMIT. MUST BE APPROVED BY LENDER WITHIN 
PROGRAM GUIDE LINES.

$279 FOR 36 MONTHS*

LEASE /MONTH

2016
MODEL YEAR
CLOSEOUTS

*TAX AND TAGS ADDITIONAL. NOT AVAILABLE WITH SOME OTHER OFFERS. 3 MONTHLY PAYMENT IS $16.67  FOR EVERY $1,000 FINANCED. LIMITED TO 10% OFF SELECT VEHICLES IN 
DEALER STOCK. BASED ON MSRP OF $46,840. NOT COMPATIBLE WITH LEASE OFFERS. ALL OFFERS MUST TAKE DELIVERY BY 8/1/16. ASK DEALER FOR DETAILS.

FOR 39 MONTHS*

/MONTH

$269
LEASE 

FOR 39 MONTHS*

/MONTH

$179
LEASE 

S10
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This is the prime sea-
son for road trips, which 
many people feel are the 
most affordable vacation 
option available. They 
also provide unsurpassed 
views of the countryside 
and the ability to slow 
down and customize the 
trip as desired.

Packing the car for a 
road trip can be com-
plicated. Although the 
goal may be to cram as 
much as possible into 
the car and get on the 
road quickly, part of the 
safety plan for this year’s 
adventure should include 
packing properly to avoid 
injury.

Americans and Cana-
dians combined drive 
trillions of miles in any 
given year. Although it is 
difficult to make a direct 
comparison between 
how many people choose 
driving as opposed to 
flying, when comparing 
data from the Federal 
Highway Administra-
tion and the Bureau of 
Transportation Statistics, 
for every mile Americans 
flew they drove about six 
more in 2011. With so 
many miles clocked on 
the road, it is essential 
to make the experience 
as safe as possible -- and 
that means properly 
securing belongings in a 
vehicle before getting on 
the road.

 In 2009, a laptop com-
puter became a projectile 

that killed its owner. 
Heather Storey of Surrey, 
British Columbia, was 
driving to work when her 
vehicle was hit by a tow 
truck. Her laptop was 
propelled at such a force 
that it caused a deadly 
injury to her head.

Unsecured or improp-
erly packed items in a 
car or truck have the 
potential to cause seri-
ous injury when on 
the road or, at the very 
least, may obscure vis-
ibility when driving, says 
Consumer Reports. The 
organization and others 
offer drivers a series of 
tips that can help make 
travel safer.

• Adjust tire pressure 
prior to travel. Consult 
the owners manual to 
determine the proper tire 
pressure when the vehi-
cle is carrying a full load. 
This will not only help 
alleviate unnecessary 
wear and tear on the 
tires, but also can help to 
prevent a tire blow-out. 

• Know the car’s 
limits. It also is impor-
tant to stay below the 
maximum permitted 
weight or maximum load 
capacity for the car or 
truck. Consumer Reports 
says that the capacity 
for small SUVs can span 
from 825 pounds to 
1,155 pounds. Midsize 
SUVs may carry any-
where from 900 pounds 
to 1,405 pounds. Mini-

van capacities can vary 
significantly as well. The 
load capacity is specified 
in the owner’s manual.

• Store the heaviest 
items at the lowest, most 
central part of the vehi-
cle. This helps reduce 
effects on handling that 
can lead to problems 
with steering or braking. 
Drivers should keep the 
overall center of gravity 
lower to help reduce the 
risk of rollover.

• Make sure every-
thing is secured in 
the car or truck. Use 
crates or boxes to house 
smaller items. Use straps 
or rope to tie down any-
thing loaded in the back 
of a truck or SUV to the 
vehicle’s cargo anchors. 
Load as much as you 
can into a car’s trunk to 
avoid having loose items 
rolling around inside the 
passenger area.

• Keep a clear view 
of mirrors and the rear 
of the vehicle. Do not 
pack any items higher 
than the level of the rear 
seats. Not only can these 
items fly forward in the 
event of sharp braking 
or a crash, but they also 
may obscure the driver’s 
view of the road.

• Invest in a roof rack 
or cargo box. Only place 
light items on the roof 
of the car so you can 
free up interior space. 
Secure roof items tightly, 
as they will be caught by 
the updraft while driving 
and you do not want to 
send them airborne and 
onto the roadway. Also, 
if you do use the roof for 
storage, be aware of how 
much taller the items 
will make your vehicle 
so you know if you can 
safely drive beneath 
underpasses.

• Make sure passen-
gers can be seated safely. 
Packing a car doesn’t 
always mean being 
able to fit suitcases and 
belongings. It also means 
ensuring passengers can 
ride safely. Do not seat 
more passengers than 
can be restrained by 

the seat belts in the car. 
If there is not enough 
room, it is safer in the 
long run to take two 
cars.

Pack a vehicle safely 
and make sure it is main-
tained before heading 
out on your first road 
trip of the season.

How-to pack 
a car safely
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ROUTE 93, SUSQUEHANNA BLVD., HAZLETWP.
EXIT 145 OFF I-81 NEAR LAUREL MALL • 888-459-7436 OR 570-454-0856

“DRIVE WITH EXPERIENCE”

GER
EXIT 145 OFF 1-81, ROUTE 93
SUSQUEHANNA BLVD., HAZLE TWP.

888-459-7436 OR 570-454-0856

bergerfamilydealerships.com
WHY BUY A BERGER

Advantage VEHICLE?

1. 100+ POINT INSPECTION

2. FIVE YEARS OF OIL CHANGES

3. LIFETIME PA STATE INSPECTION

4. LIFETIME TIRE ROTATIONS

5. MONEY BACK GUARANTEE

6. VEHICLE HISTORY REPORT

516074A, ONLY 3K!,,
Hardtop, Auto, Alloyss,
P.W., P.L. Silver.

2015 JEEP WRANGLER

UNLIMITED 4X4

SALE
$32,995*

#516136A • 26K, Premium
Package, Navigation,
Moonroof, Mineral White w/
Saddle Leather.

2015 BMW X3

ALL WHEEL DRIVE

SALE
$36,558*

#515158A
27K, Max. Steel Metallic,
Moonroof, Alloys, Extra
Clean!

2012 JEEP

GRAND CHEROKEE LAREDO 4x4

SALE
$24,831*

#616445A
38K, Leather,
Moonroof, Gray
Metallic.

2013 NISSAN

ALTIMA SL SEDAN

SALE
$17,588*

#616451A
25K, Moonroof, Leather,
P. Seat, Crystal White
Pearl.

2014 MAZDA3 i

GRAND TOURING

SALE
$17,863*

#715059A, 42K, Alloys,
Cruise, CD, PW, PL,
Keyless Remote,
Mocha Frost.

SALE
$14,450*

2012 BUICK VERANO

CONVENIENCE

#616149A, 51K,
Navigation, Moonroof,
Bose, Alloys, P. Seat,
Meteor Gray.

2014 MAZDA CX-5

TOURING AWD

SALE
$19,995*

#412082A, 22K, SLE, All
Terrain Package, Dual P,
Seats, 5.3L, Towing.

SALE
$26,995*

#616298A, ONLY 5K!, Auto,
Leather, Moonroof, P. Seats,
Alloys, Titanium Flash.

2014 MAZDA 3S GRAND

TOURING

SALE
$22,495*

#515360A, 7K miles!
Auto, Alloys, Cruise, CD,
Just Like New! Graphite.

2015 TOYOTA COROLLA

S SEDAN

SALE
$17,995*

2011 GMC SIERRA

EXT. CAB 4X4

bergerfamilygm.com

ROUTE 93, SUSQUEHANNA BLVD. HAZLE TWP

888-459-7436 OR 570-454-0856

“DRIVE WITH EXPERIENCE”

*TTaaxx && Taags Additi ll Incentivees Applied. Not Responsible For Typographical Errors.

MSRP: $25,400
Berger Discount -$600
Buick Rebate -$500
Bonus Cash -$750
Select Model Cash -$1,000

Sale Price:
$22,550*

*Plus Tax & Tags. From Stock.

2016 Buick Verano FWD
#716035

Rear Back Up Camera, Heated Seats.

MSRP: $48,980
Value Package $700
Select Model Cash -$2,000
GMC Rebate -$1,000
Consumer Cash -$1,000

Berger Discount -$2,800

2016 GMC Sierra 1500 SLE Crew Cab
Z-71 Off Road Package

#3160233
Spray-In Bed Liner.

SAVE $9 ,500

MILITARY DISCOUNT
STILL AVAILABLE

Sale Price: $39,480
*

*Plus Tax & Tags. From Stock.

2016 GMC Sierra 4WD Crew Cab SLT
2500 HD Diesel

#316031

MSRP: $62,060
GMC Rebate $1,000
Select Model Cash -$2,000
Bonus Cash -$750
Berger Discount -$3,550

Sale Price: $54,760*

*Plus Tax & Tags. From Stock. SAVE $$7,300

T

2016 Buick Encore
25 In Stock Or Coming

All Wheel Drive

0% FOR 72 MOS.
From Stock

Bonus Cash                              -$2,000
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