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A-B Trusts:
The two “sub-trusts” created when a per-

son dies, one of which – the “A” Trust – will 
be maintained for the benefit of the surviving 
spouse – and the other of which – the “B” 
Trust – will contain assets of a value equal to 
the deceased spouse’s remaining estate tax 
exclusion amount. The B-Trust, sometimes 
referred to as the “By-Pass Trust” or the 
“Credit Shelter Trust”, will also be held for 
the benefit of the surviving spouse during his 
or her lifetime, but upon the death of the sur-
viving spouse, will pass to the children (or 
other beneficiaries) without any additional 
estate tax, irrespective of the value of the 
B-Trust at that point.

Administrator:
The one appointed by the Probate Court to 

manage the probate estate where no executor 
has been designated, or where the designated 
executor is unable or unwilling to serve.

Advance Medical Directive:
The legal instrument in which a person 

nominates another to make medical deci-
sions when one is unable to do so, and also 
expresses the person’s wishes as to the extent 
of “extraordinary” medical care desired in 
case of imminent death from an irreversible 
condition, or in the case of a persistent veg-
etative state. The Advance Medical Directive 
includes both a “living will” and a “durable 
power of attorney for health care decisions”.

Attorney-In-Fact:
The person appointed under a Power of 

Attorney to conduct the affairs and deal with 
the property of another. The attorney-in-fact 
need not be a lawyer; any competent adult 
individual may serve. Under many recent 
state statutes, the term “Attorney-In-Fact” 
has been replaced by the term “Agent” under 
the Uniform Powers of Attorney Act.

Beneficiary:
The person named in a Will or Trust to 

receive property from the maker of the Will 
or Trust. The beneficiary has “equitable title” 
to the Trust property.

By-Pass Trust:
The Trust created to hold assets of a value 

equal to the decedent’s estate tax exclusion 
amount on such terms that those assets will 
“by-pass” further estate taxes when the ini-
tial beneficiary of the Trust dies. (Same as 
“Credit Shelter Trust” and “B-Trust”.)

Capacity:
The legal competence to effectively 

perform a given act (e.g. to write a Will or 
Trust, to enter into a binding contract).

Conservatorship:
Probate proceeding initiated to supervise 

management of the property of an inca-
pacitated or incompetent person.(Also see 
Guardianship below)

Credit Shelter Trust:
Synonym for “By-Pass Trust”. (See above.)

Crummey Trust:
An irrevocable Trust established to qualify 

contributions for the annual federal gift tax 
exclusion (currently $13,000) for gifts of a 
present interest. So-called because the Trust 
contains “Crummey Powers”, enabling a ben-
eficiary to withdraw assets contributed to the 
Trust for a limited period of time.

Decedent:
Person who has died.

Designated Beneficiary:
An individual beneficiary of a retirement 

account (IRA, 401(k), 403(b), etc.) who 
qualifies as a person whose life expectancy 
may be used for determining required mini-
mum annual distributions. The term “des-
ignated beneficiary” is a term of art under 
the I.R.S. regulations, one of which requires 
that to qualify as such the beneficiary must 
be an individual with an ascertainable life 
expectancy. Thus, for example, a charitable 
organization cannot qualify as a “designated 
beneficiary”.

Disclaimer: 
Election by donee of gift or beneficiary of 

bequest to decline acceptance. To be a “quali-
fied disclaimer” for transfer tax purposes, 
a disclaimer must be exercised within nine 
months of death or gift, and must comply 
with other Internal Revenue Code require-
ments.

Disclaimer Trust: 
A trust (set of instructions) established to 

receive, then manage and distribute, assets 
that would otherwise have been distributed 
to a prior beneficiary had that prior benefi-
ciary not declined to accept (disclaimed) 
such assets.

Equitable Title:
Beneficial ownership of an asset; the right 

to use, spend, consume and/or enjoy an asset 
or its income.

Estate Planning:
The process of arranging one’s property 

and affairs so as to insure their current man-
agement and ultimate disposition in the most 
efficient, effective, economical, and private 
manner, taking into consideration the effect 
of state and federal tax and administrative 
laws and regulations.

Estate Tax:
Tax imposed by U.S. government and 

some states on the transfer of property 
from a decedent to his or her heirs or ben-
eficiaries. The estate tax is levied on and 
measured by the size of the decedent’s estate, 
rather than on the amount received by any 
particular beneficiary.

Exclusion Amount:
The new term -“applicable exclusion 

amount”- used by the Internal Revenue Code 
to identify the value of assets owned by a 
decedent effectively exempt from the federal 
estate tax. For deaths occurring in 2011 and 
2012, the applicable exclusion amount is 
$5,120,000.

 
Exemption Equivalent:

Old term for applicable exclusion amount. 
(See above.)

Executor (male)/Executrix (female):
The one nominated in a Will and thereafter 

appointed by the Probate Court to manage 
and distribute a decedent’s estate in accor-
dance with the terms of the Will. May also be 
referred to as a Personal Representative.

Family Trust:
A Trust established to benefit one’s spouse, 

children and/or other family members. Often 
used in reference to the By-Pass Trust dis-
cussed above.

Fiduciary Responsibility: 
A serious responsibility of trust imposed 

upon one by the law, requiring the utmost 
degree of integrity and prudence in dealing 
with the property entrusted to the fiduciary 
(e.g. Trustee, Administrator, Executor, Guard-
ian, Conservator, Agent).

Fractional Interest:
The less than 100% share of ownership 

held by a co-owner of an asset.

Funding A Trust:
Re-registering legal title to one’s assets in 

the name of the Trustee of the Trust.

Generation Skipping Transfer (GST) Tax:
A federal tax imposed on certain transfers, 

either by gift or at death, between a donor/
decedent and a person more than one genera-
tion removed (e.g., a grandchild).

Gift Tax:
Federal tax on completed gifts from one 

person to another. There is currently an 
annual exclusion of $13,000 applying to 
each gift of a present interest from a donor 
to each donee. Each U.S. resident also has a 
$5,000,000 lifetime Gift Tax Exclusion for 
gifts made in calendar years 2011 and 2012. 
Neither Virginia, Maryland nor the District of 
Columbia currently impose a gift tax.

Gift Trust:
An Irrevocable Trust established to act 

as the repository of gifts to its beneficiaries, 
drafted such that the gifts to the Trust will be 
excluded from the donor’s taxable estate at 
death. (See “Crummey Trust”.)

Grantor:
The person who establishes a Trust. Also 

referred to as the “Trustor”, and sometimes 
referred to as the “Settlor” of the Trust.

Gross Estate:
The total value, for estate tax purposes, 

of everything in which one has an ownership 
interest at the time of death.

Guardianship:
Court proceeding initiated to supervise 

management of the personal affairs (e.g. 
living accommodations, nursing home selec-
tion) of a minor or an incapacitated person. 
In some states the term “guardianship” also 
refers to the procedure used to manage 
property and legal affairs of such a person. 
(Referred to in some states, e.g. Virginia, as a 
“Conservatorship.”)

Heir:
The person entitled to distribution of an 

asset or property interest under applicable 
state law, in the absence of a Will or Trust. 
(Note that “heir” and “beneficiary” are not 
synonymous, though they may refer to the 
same individual in a particular case.) Your 
heirs are the ones who will inherit your prop-
erty if you die with no valid Will or Trust in 
effect.

Inheritance Tax:
Tax imposed by some states on the amount 

received by a particular heir or beneficiary. 
Maryland has an inheritance tax; Virginia and 
the District of Columbia do not.

Insurance Trust:
An irrevocable Trust established to own 

life insurance on a person, so designed as to 
exclude the proceeds of the policy – the death 
benefit – from the insured person’s taxable 
estate at death.

Intestate/Intestacy:
Dying without leaving a valid Will or Trust 

in effect, such that the decedent’s estate is 
distributed in accordance with state law. (See 
“Heir” above.)

IRA: 
Individual Retirement Account (see 

“Retirement Accounts).

Irrevocable Trust:
A Trust that cannot be revoked, modified 

or amended (except to a very limited extent) 
once it has been established. Irrevocable 
Trusts are often used in tax planning to get 
property “out” of a person’s taxable estate so 
that it will not be subject to estate tax upon 
his or her death.

Joint Ownership:
Any arrangement through which title to an 

asset is shared by more than one owner. (See 
“Joint Tenancy”, “Tenancy-by-the-Entirety”, 
“Tenancy-in-Common”.)

Joint Tenancy:
A form of joint ownership of property that 

carries an automatic right of survivorship, 
such that title to the interest of a deceased 
joint owner automatically vests in the surviv-
ing joint tenant(s) by operation of law upon 

the death of one joint tenant. (Contrast with 
“Tenants-in-Common”.)

Legal Title:
“Registered ownership” of an asset. Refers 

to the person(s) whose name is on the deed, 
signature card, registration certificate, etc.

Living Will:
The instrument used to express one’s wish-

es for treatment in the event of irreversible 
terminal condition or persistent vegetative 
state. Now often replaced by Advance Medi-
cal Directive. (See above.)
Marital Deduction:

The deduction against gross estate value 
accorded by the Internal Revenue Code 
for transfers by gift or upon death to one’s 
spouse. Under current law the marital deduc-
tion is unlimited, e.g. there is no estate or gift 
tax on qualifying transfers of any amount to a 
U.S. citizen spouse. (See QDOT below with 
respect to non-U.S. citizen spouses.)

Marital Trust:
Trust established to hold the surviving 

spouse’s share of property upon the death of 
first spouse to die (see “A-B Trust” above). 
Distributions to this Trust by a deceased 
spouse qualify for the marital deduction. (See 
above.) In the A-B Trust configuration, the A 
Trust will be the Marital Trust.

Payable-on-Death Account (POD): 
A bank account titled in the name of the 

original owner, but directing distribution to 
a named beneficiary upon the owner’s death. 
POD accounts avoid probate administration.

Personal Representative:
An executor or administrator (see above). 

In Maryland both executors and administra-
tors are referred to as the Personal Represen-
tative (often abbreviated “P.R.”).

Pour-Over Will:
A Will used in conjunction with a Revo-

cable Living Trust to dispose of any property 
owned by the decedent at time of death which 
was not transferred to the Trust during the 
Trustor’s lifetime. The Pour-Over Will also 
revokes all prior Wills, but unlike traditional 
Wills it does not contain detailed dispositive 
provisions; rather it directs distribution of all 
individually owned property of the Testator 
to the Trustee of his/her Trust. The Trust 
instrument contains detailed instructions 
relating to the distribution of the property. 
Like all Wills, a Pour-Over Will is subject to 
probate administration.

Power-of-Attorney:
A legal instrument whereby one appoints 

and empowers another person as agent to 
deal with one’s property and affairs. (See 
Attorney-in-Fact above). A General Power of 
Attorney is one which gives the Attorney-in-
Fact broad, plenary powers; a Special Power-
of-Attorney limits the Attorney-in-Fact’s 
authority to a particular property or transac-
tion. A Durable Power-of-Attorney is one 
which remains effective even after the maker 
becomes incapacitated. Most comprehensive 
estate plans include a General Durable Power-
of-Attorney.

Present Interest:
To be eligible for the annual $13,000 exclu-

sion from the Federal Gift Tax, the gift must 
be of a “present interest”. In other words, the 
gift must belong to the donee with “no strings 
attached.” (However, see “Crummey Trust” 
above.)

Probate:
The process, usually administered by a pro-

bate court or an official subject to the court’s 
authority, established in all fifty states to 
supervise the transfer of legal title to property 
from a decedent to his heirs or beneficiaries, 
or to supervise the management of the prop-
erty and affairs of one incapable of handling 
his or her own affairs.

Procrastination:
“Putting off doing something until later.” 

[Webster definition] Most common reason 
people neglect to establish basic estate plan 
while alive, often resulting in unnecessary 
expense, delay, taxes and family friction after 
death of procrastinator.

Qualified Domestic Trust (QDOT):
A marital Trust used for the benefit of a 

non-U.S. citizen spouse containing special 
provisions specified by the Internal Revenue 
Code such that transfers to the QDOT qualify 
for a limited estate tax marital deduction, 
until they are actually withdrawn from the 
Trust.

Qualified Personal Residence Trust (QPRT):
An Irrevocable Trust established to hold 

title to residential property. The owner trans-
fers ownership of the house to the Trust, 
retaining the right to reside in the home 
rent-free for a period of years. Used to reduce 
the transfer tax cost of leaving a residence to 
one’s beneficiaries.

Qualified Terminable Interest Trust (Q-TIP):
A Trust established for the benefit of a 

surviving spouse, qualifying for the estate 
tax marital deduction, but distributing any 
remaining balance at the survivor’s death to 
beneficiaries chosen by the deceased spouse-
Trustor. Often used in second marriage situ-
ations to assure benefits for children of prior 
marriages.

Reservoir Trust ®:
A Trust drafted by the Collins Firm as part 

of your Revocable Living Trust to provide 
financial support for its beneficiaries, while 
affording “spendthrift” protection from credi-
tors, ex-spouses or adversaries.

Retirement Accounts:
Any of the various accounts, funds or plans 

established to provide retirement benefits 
for an individual, created pursuant to federal 
law and regulations and providing for tax-

deferred accumulation during the life of the 
account, including IRAs, 401(k)s, 403(b)s, 
Pension and Profit Sharing Plans, etc. These 
accounts, with the exception of “Roth IRA’s,” 
are subject to income tax upon withdrawal. 
They (including Roth IRA’s) are also includ-
able in the estate of the owner for Estate Tax 
purposes.

Revocable Living Trust:
A Trust established by an individual, or 

a married couple, that becomes effective 
immediately upon establishment while the 
Trustor is still alive (thus “Living”), remains 
revocable and amendable during the lifetime 
of the Trustor (thus “Revocable”), and is used 
to (1) avoid probate; (2) facilitate some tax 
planning; (3) provide for management dur-
ing periods of incapacity without need for 
guardianship or conservatorship; (4) address 
family circumstances; and (5) provide for 
ultimate distribution of the estate. The Trust 
is a comprehensive set of instructions for the 
management and ultimate distribution of the 
property, accounts and other assets you own.

Roth IRA:
A special form of IRA for which the owner 

receives no income tax deduction for con-
tributions, but the account does accumulate 
tax-deferred. Most significantly, withdrawals 
from the Roth IRA are not subject to income 
taxation.

Settlor:
Trustor; Grantor. Alternate term for one 

who establishes a Trust.

Special Needs Trust/Supplemental Needs Trust:
A Trust established for a disabled person 

to provide supplemental support without dis-
qualifying the beneficiary from eligibility for 
governmental assistance programs.

Spousal Option Trust: 
A Disclaimer Trust established to receive 

assets distributable to a surviving spouse 
but disclaimed by such spouse. Often used in 
estate plan of married couple where need for 
“by-pass trust” distributions cannot be deter-
mined until death of first spouse to die.

Successor Trustee/Substitute Trustee:
The Trustee who “takes over” upon the 

death, disability or resignation of the original 
Trustee or a prior Trustee.

Tangible Personal Property:
Personal property which ordinarily has no 

registered ownership attached to it, e.g. furni-
ture, clothing, jewelry, antiques, collections, 
etc., but not cash or other financial assets.

Tenancy-by-the-Entirety:
A form of co-ownership of property avail-

able only to married couples, very similar 
to Joint Tenancy in that title to the property 
automatically vests in the surviving spouse 
tenant-by-the-entirety. T-by-E ownership pro-
vides some creditor protection in some states.

Tenancy-in-Common:
A form of co-ownership in which a 

deceased tenant’s share passes to his/her heirs 
or beneficiaries through his/her estate under 
the terms of a Will, or in accordance with the 
laws of intestate succession in the absence of 
a Will. (Contrast with Joint Tenancy.)

Testamentary Trust: 
A Trust established in a person’s Will. A 

Testamentary Trust only comes into opera-
tion after the Will has been probated and the 
assets have been distributed in accordance 
with the probate court order. In many states, 
Testamentary Trusts remain subject to the 
jurisdiction of the probate court.

Testator (male)/Testatrix (female):
Person who makes a Will.

Transfer Tax:
A tax levied when ownership of an asset is 

given, bequeathed or transferred to another. 
Includes the Estate Tax (federal and state), 
Inheritance Tax, Gift Tax and Generation 
Skipping Transfer Tax.

Trust:
A legal arrangement in which “legal title” 

(registered ownership) to assets is trans-
ferred to a “Trustee”, who thereafter has a 
fiduciary duty to manage and distribute the 
Trust assets for the benefit of the beneficia-
ries of the Trust, all in accordance with the 
instructions contained in the Trust document 
(“Declaration of Trust”). The beneficiaries 
hold “equitable title” (right to use and enjoy) 
to those assets. Trusts of various types are 
frequently used in estate planning to achieve 
tax, financial, and personal objectives. It is 
helpful to remember that every Trust is sim-
ply a set of your instructions.

Trustee: 
One who holds legal title to Trust assets, 

managing and distributing those assets in 
accordance with the terms and conditions 
specified in the Declaration of Trust. A 
Trustee may be an individual or a bank or 
trust company licensed to serve as a Trustee. 
A Trust may have one or more Trustees (Co-
Trustees) who act together.

Trustor:
One who establishes a Trust. The terms 

“Grantor” and “Settlor” are synonyms for 
“Trustor”.

Trust Estate (Trust Property):
The assets transferred to the Trustee by 

re-registering their legal titles in the name of 
the Trustee. The Trust Estate can include real 
estate, bank accounts, stocks, bonds, broker-
age accounts, partnership interests, tangible 
personal property, and many other types of 
financial and legal interests.

Will:
The legal instrument traditionally used 

to direct disposition of one’s property after 
death.

Glossary of Estate Planning Terms
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By Mary Randolph, J.D.

A checklist to help you take care of  
your family by making a will, power of 
attorney, living will, funeral arrange-
ments, and more.

1. Make a will.
In a will, you state who you want 

to inherit your property and name a 
guardian to care for your young children 
should something happen to you and 
the other parent.

2. Consider a trust.
If you hold your property in a living 

trust, your survivors won’t have to go 
through probate court, a time-consum-
ing and expensive process.  

3. Make health care directives.
Writing out your wishes for health 

care can protect you if you become 
unable to make medical decisions for 
yourself. Health care directives include 
a health care declaration (“living will”) 
and a power of attorney for health care, 
which gives someone you choose the 
power to make decisions if you can’t. (In 
some states, these documents are com-
bined into one, called an advance health 
care directive.)

4. Make a financial power of attorney.
With a durable power of attorney for 

finances,you can give a trusted person 
authority to handle your finances and 
property if you become incapacitated 
and unable to handle your own affairs. 
The person you name to handle your 
finances is called your agent or attorney-
in-fact (but doesn’t have to be an attor-
ney).  

5. Protect your children’s property.
You should name an adult to manage 

any money and property your minor 
children may inherit from you. This 
can be the same person as the personal 
guardian you name in your will.

6. File beneficiary forms.
Naming a beneficiary for bank 

accounts and retirement plans makes 

the account automatically “payable on 
death” to your beneficiary and allows 
the funds to skip the probate process. 
Likewise, in almost all states, you can 
register your stocks, bonds, or broker-
age accounts to transfer to your benefi-
ciary upon your death.  

7. Consider life insurance.
If you have young children or own a 

house, or you may owe significant debts 
or estate tax when you die, life insur-
ance may be a good idea.  

8. Understand estate taxes.
Most estates -- more than 99.7% 

-- won’t owe federal estate taxes. For 
deaths in 2016, the federal government 
will impose estate tax at your death only 
if your taxable estate is worth more than 
$5.45 million. (This exemption amount 
rises each year to adjust for inflation.) 
Also, married couples can transfer up to 
twice the exempt amount tax-free, and 
all assets left to a spouse (as long as the 
spouse is a U.S. citizen) or tax-exempt 
charity are exempt from the tax.  

9. Cover funeral expenses.
Rather than a funeral prepayment plan, 

which may be unreliable, you can set up 
a payable-on-death account at your bank 
and deposit funds into it to pay for your 
funeral and related expenses.  

10. Make final arrangements.
Make your wishes known regarding 

organ and body donation and disposi-
tion of your body --   burial or cremation.  

11. Protect your business.
If you’re the sole owner of a business, 

you should have a succession plan. If 
you own a business with others, you 
should have a buyout agreement.  

12. Store your documents.
Your attorney-in-fact and/or your 

executor (the person you choose in your 
will to administer your property after 
you die) may need access to the follow-
ing documents:
•	will
•	trusts
•	insurance	policies
•	real	estate	deeds
•	certificates	for	stocks,	bonds,					 	
annuities
•	information	on	bank	accounts,		 	
mutual funds, and safe deposit   
boxes
•	information	on	retirement	plans,		
 401(k) accounts, or IRAs
•	information	on	debts:	credit	cards,		
 mortgages and loans, utilities, and  
 unpaid taxes  
•	information	on	funeral	prepayment		
 plans, and  any final arrangements  
 instructions you have made.

12 simple steps to an estate plan

A will is a legal document 
that contains instructions as 
to what should be done with a 
person’s money and property 
upon that person’s death. While 
no young parent wants to think 
of their own mortality, parents 
must have wills to ensure their 
families are taken care of how 
they see fit in the wake of their 
deaths. When devising a will, 
young parents should consult 
a legal professional to ensure 
they have covered all the bases. 
But the following is some of the 
basic information young parents 
should include in their wills.

Guardianship: 
Young parents should include 

instructions regarding guardian-
ship of their children should 
they pass away while the chil-
dren are under the age of 18. 
Parents should not assume that 
their wishes regarding guardian-
ship, even if those wishes had 

been expressed often, will be 
followed should they pass away 
without a will. If no will has 
been written, laws may dictate 
that children go to a spouse or 
the deceased’s closest relative. 
Even if parents’ wishes regard-
ing guardianship align with the 
law, they should still spell those 
wishes out in writing in their 
wills.

Assets: Young parents 
should use their wills to assign 
their assets so their money 
and property is distributed to 
their heirs in accordance with 
their wishes. Parents should 
be as specific as possible when 
dictating their wishes regard-
ing their assets. Doing so will 
prevent disputes and ensure 
their assets are assigned exactly 
how they intended them to be. 
For example, parents who have 
invested in real estate and own 
more than one home should list 

the address of each property 
when assigning the homes to 
their heirs. 

Executor: This person 
ensures the deceased’s wishes 
are met and works with the 
deceased’s attorney to ensure 
assets are allocated in adherence 
to the will. Before naming an 
executor, parents should first 
speak with the person to deter-
mine if they are willing to do so. 
The responsibility of serving as 
an executor is an enormous one, 
and parents’ initial choice may 
already be serving as executor of 
another estate and not want the 
additional responsibility. When 
choosing an executor, parents 
should choose a trustworthy 
person who has agreed to serve 
as an executor and understands 
all of the responsibility that 
comes with that task.

Trustee: Young parents who 
desire to establish a trust for 

their children in the wake of 
their death also must name a 
trustee to oversee the assets 
left to their children if their 
children are too young to do so 
themselves. The responsibilities 
of a trustee are similar to those 
of an executor, but overseeing 

a trust can last considerably 
longer than executing a will. 
For example, trustees may be 
asked to manage investments 
and periodically disburse funds 
for children of the deceased, and 
such responsibilities can last 
decades.

Information for young parents to include in their wills

By Joseph L. Matthews
Caring.com Expert 
Last updated: Mar 23, 2017 

 
If you’re about to turn age 65 (or 

know someone who is) it’s time to 
consider some things that can greatly 
affect your finances and healthcare. 
In the months leading up to -- or in 
the months immediately following, if 
you’ve been a little slow -- your 65th 
birthday, do the following: 

Health-Related Matters 
•	 Enroll in Medicare Part A and 

Part B. Almost everyone age 65 and 
older is eligible to enroll in Medicare 
Part A (inpatient care) and Medicare 
Part B (outpatient care). You may 
sign up as early as three months 
before your 65th birthday to ensure 
that your coverage begins on the day 
you turn 65. 
•	 Consider a Medicare Part C 

managed care plan. Many people 
age 65 and older enroll in a Medicare 
Part C Medicare Advantage HMO or 

other managed care plan. These plans 
replace and provide broader coverage 
than traditional Medicare Parts A and 
B. They are somewhat cheaper than 
the combination of regular Medicare 
plus a private Medigap supplemental 
insurance policy, but they limit the 
health providers you may use. Some 
Part C plans include prescription 
drug coverage. 
•	 Consider a Medicare Part D pre-

scription drug plan. The high cost of 
prescription drugs leads the majority 
of people age 65 and over to enroll in 
a Medicare Part D prescription drug 
plan , which provides some reduction 
in yearly drug costs. 
•	 Shop for a Medigap insurance 

policy to supplement Medicare. Medi-
care leaves unpaid a large portion of 
most people’s medical bills. To fill in 
the gaps in Medicare payments, many 
people buy a private Medigap supple-
mental insurance policy . Your right 
to buy the policy of your choice only 
lasts until six months after you enroll 
in Medicare Part B. 

Legal and Money Matters 
•	 Consider long-term care insur-

ance. A private long-term care 
insurance policy can help pay for 
long-term home care or residence in 
an assisted-living facility or nursing 
home -- things that Medicare doesn’t 
cover. The policies can be expen-
sive, however, and are something 
of a financial gamble. If you haven’t 
bought long-term care insurance but 
think you might be interested, now -- 
when you’re in your mid-60s -- is the 
last age at which buying a new policy 
is affordable for most people. 
•	 Plan your Social Security bene-

fits claim. Age 66 is now Social Secu-
rity’s “full retirement age” -- when you 
can claim your full Social Security 
retirement benefits without any pen-
alty for continuing to earn an income. 
But some people claim reduced ben-
efits as early as age 62, while others 
wait until after full retirement age 
(up to age 70) to claim higher ben-
efits. Deciding when it’s best for you 
to claim Social Security benefits for 
yourself, your dependents, and your 

survivors takes a little planning. 
•	 Find out about extra help if you 

have low income and few assets . 
There is both full medical coverage 
and direct financial help available 
to people 65 and over who have low 
income and few assets other than 
their homes. Medicaid can pay the 
full cost not only for medical care 
but also for long-term home care and 
nursing home residence. Supplemen-
tal Security Income can provide small 
monthly cash assistance in addition 
to Social Security benefits. 
•	 Get your legal documents in 

order. Although most 65-year-olds 
still have many years to live, a sud-
den illness or accident could make 
decision making difficult if not            
impossible. Getting legal documents 
in order can make sure your wishes 
are f ollowed with regard to health-
care, including end-of-life care, your 
ongoing finances, and your estate. 
These documents include a will, a 
power of attorney for finances, and   
an advance medical directive (also 
called a living will). 

You’re Turning 65: A Must-Do Checklist
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465 S. Main St., Wilkes-Barre, PA 18701
Ryan Barilla, Superviosr

Limited Seating RSVP must

(570) 823-7157

APRIL 27  &  MAy 23
12:30 at Perkins Restaurant

1085 W-B Twp. Blvd., Wilkes-Barre

P L e A S e  j o i n  u S  f o R  o u R

P R ePLAn ninG LunCH & LeARn

complimentary

80822296
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Be it death, illness, or job loss,
could your family weather
a financial or personal storm? 
Learn how to prepare for
whatever life throws at you.

By Marla Miller
CTW Features

Pay yourself first. 
It’s a simple concept, but surveys 

show many Americans are living 
without a budget and not saving for 
emergencies, much less retirement.  

Be it death, illness or job loss, 
could your family weather a financial 
or personal storm or survive sixth 
months without income?

For those living paycheck-to-
paycheck, it may seem difficult to 
find ways to save money but there 
is always a way. And it’s critical to 
monitor frivolous spending because 
you never know when a personal or 
financial crisis may happen.

“It’s very important that you have 
an emergency fund because life gets 
in the way, whether it’s job loss, med-
ical issues, the car breaking down, or 
your brother-in-law needing a loan,” 
says Ric Edelman, chairman and 
CEO of Edelman Financial Services 
and author of “The Truth About 
Money” (HarperBusiness; 4th Ed, 
2010) and other money-management 
books. 

“Treat yourself like a bill you have 
to pay,” Edelman says. “When most 
people get a paycheck, they pay their 
bills and at the end of the month they 
are broke. Write yourself a check 

before you pay any of 
your bills and put that into 
a bank account separate 
from your checking account. 
You’ll still be broke, but now 
you’ll be broke with $100 
saved.”

Seventy percent of U.S. 
households with children 
under age 18 would have trou-
ble meeting everyday living 
expenses within a few months 
if a primary wage earner were 
to die today. Worse still, 4 in 10 
households would feel financial hard-
ship within a month of losing a job, 
according to a 2014 Gallup poll.

Similarly, only 2 in 5 U.S. adults 
say they have a budget and keep 
close track of their spending, accord-
ing to a 2015 Consumer Financial 
Survey conducted by Harris Poll 
for National Foundation for Credit 
Counseling. Nearly 3 in 10 people 
surveyed don’t save any portion of 
their income for retirement. 

One third of Americans don’t have 
a discretionary savings for short-term 
and mid-range goals, says Bruce 
McClary, spokesperson for National 
Foundation for Credit Counseling, 
the nation’s largest and longest-serv-
ing nonprofit financial counseling 
organization. 

Could you survive

6 months
without income?

of U.S. households with 
children under 18 would have 
trouble meeting everyday 
living expenses within a few 
months if a primary wage 
earner were to die today.70%
of households with children 
under 18 say they would 
immediately have trouble 
meeting everyday living 
expenses.40%

See SURVIVE | 9
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Jones Auction House LLC

About Our Auction House

What We Do

The best place to be on a Sunday!

At Jones Auction 
House you will find 
furniture, firearms, 
jewelry, post cards, 
sports memorabilia, 
trains, strange items 
and even high end watches. You name it, we've had it. It's always 
a good time here. Stop by and meet the family, staff and all our 
dedicated friends. And remember, we turn your stuff into cash!

Jones Auction House, LLC
1100 State Route 307

Spring Brook Township, PA 18444

Do you have an estate to clean out?
We will come to you and review your items with you. Some auction houses 
only take select items. We take most, if not all of your items for auction.
 
Do you have antique items or jewelry that you don’t know how to sell?
Here at Jones Auction House we have a network of collectors locally and 
across the U.S. that have the funding to purchase your items. Nothing is too 
expensive.
 
Not sure how it all works?
Give us a call and we will take the time to explain the process. We are 
positive you will have a great experience and make money.

Your Stuff is Our Business

Phone:     570-290-0288
E-mail: contactus@jonesauctionhouse.com

80822215
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Meet The Stolarcyk Agency

Families in Pennsylvania have trusted me to help protect all the good in their 
lives for over 6 years. I’d like to help you too. Together with my Personal Financial 
Representative partner, we can help you make a plan to protect your future. 

Wallace Stolarcyk

Exclusive Agent
25 North River Street
Plains, PA 18705
570-822-2200
570-822-2228
wstolarcyk@allstate.com

Adam Ruderman

Personal Financial Representative
21 Broad Street
Pittston, PA 18640
570-328-2768
adamruderman@allstate.com

I can help you protect the future by showing you how to potentially make your 
money work harder and ways life insurance can help provide for your familiy. I’ve 
helped people in Pennsylvania, CA, NY, and NJ plan for a good life for 11 years. 
Let’s help you get started on your plan today.

A good plan with someone you know.
Start today by contacting my Agency.

Allstate Insurance Company
Stolarcyk Agency
PLAINS PLAZA
25 NoRTh RIvER STREET
PLAINS, PA 18705
Life insurance offered through Allstate Life Ins. Co. & Allstate Assurance Co., 3075 Sanders Rd, Northbrook IL 60062; 
Lincoln Benefit Life Co., 1221 N St. 200. Lincoln NE 68508; American Heritage Life Ins. Co., 1776 American Heritage Life 
Dr., Jacksonville FL 32224. In New York, life insurance offered through Allstate Life Insurance Company of New York, 
Hauppauge NY. Property and casualty insurance products issued by Allstate Fire and Casualty Insurance Company, 
Allstate Indemnify  Company, Allstate Insurance Company. Allstate Property and Casualty Insurance Company: 
Northbrook, IL. Allstate New Jersey Insurance Company and Allstate New Jersey Property and Casualty Insurance 
Company; Bridgewater, NJ. in Florida. Auto insurance products issued by Allstate Fire and Casualty Insurance Company. 
Northbroook, IL and property insurance issued by Castle Key Indemnity Company, St. Petersburg, FL.

Securities offered by Personal Financial Representatives through Allstate Financial Services, LLC (LSA Securities in LA and 
PA). Registered Broker-Dealer Member FINRA, SIPC.
Main Office: 2920 South 84th Street, Lincoln, NE 68506. (877) 525-5727.
Check the background of this firm on FINRA’s BrokerCheck website
http://brokercheck.finra.org.

Investment products and services carry risks, including the potential for principal loss.

Guarantees are subject to the claims-paying of the issuing company.

Count on us to help you plan and protect for
•  home 
•  Life Insurance

•  Long Term Care or Disability Insurance
•  529 College Savings Plans

80822165
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• We know and understand the legal requirements to guide you and your 
family through this difficult time.

• In our experience, proper preparation is the only way to insure your 
wishes are followed. We invite you to call our office to let us prepare your 
will or discuss the benefits and importance of a durable power of attorney. 

Call us Today! (570) 655-9819

80
82
21
82

Attorney Laura C. Dennis
and

Attorney William P. Opeil, Jr.
have been honored to probate the Estates of valued clients 

for almost two decades.
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“Those figures are troubling,” he 
says. “It’s a situation where people 
are keeping their head above water. 
The urgency of the matter diminishes 
because everything seems to be OK. 
Beneath the surface is where the trou-
ble lies. When we think about dealing 
with an emergency or job loss, a lot 
of people are going to find themselves 
up against a wall.”

McClary previously worked for a 
nonprofit credit-counseling agency 
for 16 years and recommends people 
have at least sixth months of net 
income saved. When times are good 
and income is steady, people need to 
develop healthy financial habits that 
help them grow their savings, he says. 

“Pay yourself first,” he says. “That’s 
a tired, tired phrase, but it bears 
repeating. The benefits are long last-
ing. All you have to do is start the 
habit. It doesn’t have to be a lot of 
money at first and it probably won’t 
be.”

With every paycheck, take some 

portion – whether it’s $25, $50 or 
$100 – and put that into a separate 
savings account, Edelman says. An 
emergency fund can vary based on 
individual situations such as job sta-
bility and income. He recommends 
having two years of expenses in cash 
reserves so you don’t have to sell 
investments or go into debt. 

“You don’t need 100 percent of your 
income to sustain yourself,” he says. 
“Take a look at your expenses and 
which ones are absolutely essential.”

Saving can involve some sacrifice, 
but the rewards are worth it, especial-
ly when you realize how much money 
you were just wasting.

“People don’t give it the long-term 
thought, it’s just a café latte or a bag 
of chips at lunch,” Edelman says. 
“They’ve never done the arithmetic 
to demonstrate how much they are 
spending over 30 or 40 years on noth-
ing.”

Using cash instead of credit and 
debit cards is one way to reduce and 
track spending.

“Studies show us people over-
spend when they use plastic because 
it doesn’t feel like real money,”                
Edelman says.

From page 6

Survive

Millions of people fund their college educations 
with student loans. Such loans can make it possible 
for students to attend the very best universities in 
the world, but they also can be burdensome when 
students graduate and face the unenviable task of 
repayment.

Student loan debt figures are staggering. According 
to Debt.org, student loan debt in the United States 
is roughly $1.2 trillion, while the Canadian Federa-
tion of Students reports that education-related debt 
in Canada is more than $19 billion, a figure that 
reflects the cost of college tuition rising more than 
137 percent in the last quarter century. The college 
resource website Cappex.com estimates that the aver-
age student debt for members of the class of 2016 is 
$37,173, a jaw dropping 6 percent increase from the 
average debt held 
by members of the class of 2015 upon graduation.

Paying down that debt can seem like a daunting 
task, but recent grads need not fret that they will still 
be paying off student loans when their own children 
are ready to enroll in college or university. The fol-
lowing are a few strategies college grads may want to 
consider as they look for ways to pay off their student 
loans as quickly as possible.

Create a monthly budget before the repayment peri-

od begins. Monthly budgets are an essential element 
of sound financial planning, but grads should not 
wait until their repayment period begins to develop 
their budgets. Even if the repayment grace period has 
just begun, grads should build at least the minimum 
required payment into their monthly budgets. Simply 
put the money into a savings account until the repay-
ment period begins. Adjusting to repaying loans as 
early as possible can soften the blow once the repay-
ment period actually begins.

Pay more than the minimum. Grads will have a 
relatively brief grace period to start repaying their 
loans after graduating. For those who are not going 
on to graduate or professional school, that grace 
period may be six months. As the due date for that 
first payment draws near, grads will receive a letter 
from their lenders indicating their overall debt and 
their minimum monthly payment. Paying more than 
that minimum monthly payment can help borrowers 
pay off their student loans far faster than simply pay-
ing the minimum each month. Many homeowners 
employ this strategy with their mortgages, and grads 
can do the same when repaying their student loans.

Establish short-term financial goals. Short-term 
financial goals can motivate borrowers to maintain 
their financial discipline, especially in those initial 

years after college when many new graduates strug-
gle with money management. Be specific about goals, 
making sure to pick a target date to repay student 
loans in full. Grads who want to become homeown-
ers can work to achieve that goal before age 30. Once 
that goal has been set, grads can research average 
home costs in their desired areas. Such information 
can motivate grads to pay off their student loans as 
quickly as possible so they can be on track to achieve 
their larger goal of buying a home in accordance to 
their preestablished goal.

Live with a roommate or roommates. Recent 
graduates who landed their first professional job may 
feel living alone is the ultimate illustration of their 
financial independence. But living with a roommate 
or roommates can free up more money for borrowers 
to put toward repaying their student loans. Room-
mates share utility and cable/internet bills, and room 
shares are often much less expensive than studio or 
one-bedroom apartments. Many young professionals, 
especially those moving to a new city for their first 
job, find living with roommates after college is also a 
great way to develop or expand a social network.

Repaying student loans takes discipline, but that 
discipline is rewarded when loans are repaid long 
before reaching their maturity date.

Strategies to repay student loans as quickly as possible

STUDENT LOAN ExPERT

Jan Miller, president 
of Miller Student Loan 
Consulting, LLC, Ashland, 
Oregon

Q: Can you dispel a common 
misconception about student loan 
debt?

A: I can guarantee you that 
there’s no one size fits all solu-
tion. It’s different for each person. 
You can even have the same type 
of loans in the same amount and 
the same type of career and still 
have completely different answers. 
There’s a different solution for 
everybody. If there’s one constant, 
it’s that.

Q: What do you think about the 
default rate – 11.8 percent?

A: No one should default on 
student loans. There’s always an 
answer. There’s always a way to 

prevent that no matter what your 
income is, no matter how big your 
debt is, what kind of loans you 
have. The reason people default 
is because it’s overwhelming. It’s 
overwhelming and they just push it 
under the rug and pretend it’s not 
there and eventually    it defaults.

Q: How should borrowers approach 
repayments?

A: Get a plan. Even if it’s done 
by you, organize your debt, look 
at it and create your own plan. 
Obviously if you can hire someone 
like me that’s a great a idea, but if 
you can’t afford to do that or if you 
think you can tackle it on your own 
make sure at least you face it.

Q: Do you have any other advice for 
borrowers?

A: Probably the biggest advice 
I have for all student borrowers is 
to stay away from debt relief agen-
cies. These companies will charge 
you money and slam you into 
consolidation and income-based 
repayments without any other con-
siderations.
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Who makes house calls?
As of October 2015, I will only meet clients at their home, 
or at a location they choose and no longer require clients 
to meet at my office. I have decided that I would change 
the way I meet with people so it will be as easy and as 
convenient as possible for the client.

Based on my practice, which consists of 
estate planning and administration along 
with elder law, I find that clients are more 
comfortable discussing such matters in 
familiar surroundings. While I know this may 
seem unconventional to some, I believe I 
will be able to serve clients much better 
in this fashion. If anyone is uncomfortable 
with home visits, I have a few locations 
where I can meet in an office setting. I look 
forward to meeting with my existing clients 
and especially meeting new clients that are 
looking for any assistance in estate or elder 
law matters.

Estate 
Administration

Probate:
Settle all estate 

matters and distribute 
inheritances.

Inheritance Tax:
Utilize all discounts and 

proper deductions.
Meet all requirements 

and deadlines.

Elder Law
• Guardianships

• Asset Protection 
Planning

• Medicaid Application 
Assistance

Michael J. Bendick
Attorney At Law

(570) 901•1254

Estate Planning
• Powers of Attorney

• Living Wills
• Wills

• Trusts
• Guardianships

www.bendicklaw.com
Located in Shavertown

(Covering Luzerne, Lackawanna, & Wyoming Counties)

80
82
21
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•Estates and Trusts 
• Retirement Income Planning
• Family Wealth Planning 
• Social Security Planning

Please call our office for a free,
private and confidential consultation.

80822154A
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80822759A

Pictured above: Joseph P. Adonizio, F.D.; Peter J. Adonizio, Sr., F.D.; Alicia Adonizio, Office Manager; Peter J. Adonizio, Jr., F.D.

251 William Street - Pittston, Pennsylvania 18640  
570-654-8683

Peter J. Adonizio, Sr., Supervisor
www.adoniziofuneralhome.com 

ADONIZIO FUNERAL HOME, LLC

The acts of planning a funeral in advance and making a financial 
commitment for payment often provides the peace of mind that all 

details at the time of death will be carried out as previously arranged.  

Feel free to contact us at Adonizio Funeral Home, LLC 
for a pre-planning consultation.
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Life is full of the unexpected. 
But just because the future is 
unpredictable does not mean 
adults cannot prepare for what 
lies ahead. Estate planning is 
important, and establishing 
power of attorney can be essen-
tial for men and women look-
ing to protect their financial 
resources and other assets.

What is power of attorney?
A power of attorney, or POA, 

is a document that enables an 
individual to appoint a person 
or organization to manage 
his or her affairs should this 
individual become unable to do 
so. According to the National 
Caregivers Library, POA is 
granted to an “attorney-in-fact” 
or “agent” to give a person 
the legal authority to make 
decisions for an incapacitated 

“principal.” The laws for creat-
ing a power of attorney vary 
depending on where a person 
lives, but there are some gen-
eral similarities regardless of 
geography.

Why is power of attorney needed?
Many people believe their 

families will be able to step in 
if an event occurs that leaves 
them incapacitated and unable 
to make decisions for them-
selves. Unfortunately, this is 
not always true. If a person is 
not named as an agent or grant-
ed legal access to financial, 
medical and other pertinent 

information, family members’ 
hands may be tied. In addition, 
the government may appoint 
someone to make certain deci-
sions for an individual if no 
POA is named. 

Just about everyone can 
benefit from establishing an 
attorney-in-fact. Doing so does 
not mean men and women can-
not live independently, but it 
will remove the legal barriers 
involved should a person no 
longer be physically or mental-
ly capable of managing certain 
tasks.

Power of attorney varies
Power of attorney is a broad 

term that covers various 
aspects of decision-making. 
According to the legal resource 
‘Lectric Law Library, the main 
types of POA include general 

power of attorney, health care 
power of attorney, durable 
power of attorney, and special 
power of attorney. Many of 
the responsibilities overlap, 
but there are some subtle legal 
differences. Durable power of 
attorney, for example, relates to 
all the appointments involved 
in general, special and health 
care powers of attorney being 
made “durable.” This means 
the document will remain in 
effect or take effect if a person 
becomes mentally incompe-
tent. Certain powers of attor-
ney may fall within a certain 
time period.

What is covered?
An agent appointed through 

POA may be able to handle the 
following, or more, depending 
on the verbiage of the docu-

ment:
•	 banking	transactions
•	 buying/selling	property
•	 settling	claims
•	 filing	tax	returns
•	managing	government-	
 supplied benefits
•	maintaining	business		
 interests
•	making	estate-planning
 decisions
•	deciding	on	medical
 treatments
•	 selling	personal	property
•	 fulfilling	advanced	health		
 care directives

Although a power of attorney 
document can be filled out and 
an agent appointed on one’s 
own, working with an estate 
planning attorney to better 
understand the intricacies of 
this vital document is advised.

Power of attorney
protects loved ones

Power of attorney 
is a key document 
to include in an 
estate plan. 

Interest payments are the enemy of any
household budget. Consider these 

strategies for tackling your debt quicker 

“There’s a reason you’re in debt in the first place ...
 You don’t have enough regularly going into savings.”

—Kathryn Bossler,
 financial counselor with GreenPath debt solutions

By Laura Depta
CTW Features

Everyone wants to be debt-free, 
and there are ways to achieve that 
goal more quickly. But there also are 
different types of debt, and efficient 
repayment can require more sophis-
ticated strategies than simply paying 
everything off as swiftly as possible.  It 
takes a plan.

For instance, consumers generally 
can save the most money by taking a 
more aggressive approach with debt 
carrying high interest rates. Rates 
are usually highest with credit cards, 
moderate with student and car loans 
and lowest with mortgages. 

Credit Card Debt 
After analyzing data from sources 

including the New York Federal 
Reserve and U.S. Census Bureau and 
conducting a proprietary survey, 
financial site Nerd Wallet found that 
the average amount of credit card 
debt per household is $15,355, and 
the average consumer spends $2,630 
on credit card interest per year. 

Balance transfers can help lower 
interest rates, but the key to acceler-
ated credit card repayment is not 
simply lowering rates or making 
larger payments. It’s about budgeting 
and tempering payment with sav-
ings, according to Kathryn Bossler, 
a financial counselor with GreenPath 
Debt Solutions in Detroit. 

“There’s a reason you’re in debt in 
the first place,” Bossler says. “Maybe 
part of the reason is because you 
don’t have enough regularly going 
into a savings account for when stuff 
happens, like you blow a tire or the 
washing machine breaks.”

Car Loans
According to Bossler, the terms are 

what to watch out for with car loans 
– they can range from three to even 
eight years. The way to efficiently 

handle a car loan is to choose a term 
that makes sense based on your plans 
for use. 

“In general, cars depreciate faster 
than you pay them back,” she says. 
“If you are someone that’s going to 
want to turn it in quickly, and you’re 
going to owe more than it’s worth, 
you might want to work on paying 
that one off faster.” 

Student Loans
Based on data from the Institute 

for College Access & Success, debt-
carrying graduates from public and 
non-profit colleges owed an average 
of $28,950 in 2014. Most students 
are automatically put into a 10-year 
repayment plan, according to Kayla 
Talbert, program manager with the 
Office of Financial Education at Mon-
tana State University, Bozeman.

If graduates can afford to make 
the standard payments, eliminating 
student debt in half the time is fairly 
straightforward and can save quite a 
bit in interest dollars.   Talbert used 
the loan repayment calculator at stu-
dentaid.ed.gov to provide an exam-
ple based on a hypothetical $29,000 
loan with a 5 percent interest rate at 
120 payments. 

“The payments would be at $308 
per month, but [students] actually 
pay $7,911 in interest over the life 
of the loan,” Talbert says. “But if 
you cut that in half and pay it off in 
five years instead of 10 years, your 
payments are $547 and you only pay 
$3,836 in interest.” Talbert also sug-
gests honing in on specific loans. 
“Find the loan that has the largest 
balance with the highest interest rate 
and put any money besides the mini-
mum [toward that].” 

Mortgages
Of all types of debt, Bossler calls 

mortgage debt the healthiest, and 
she doesn’t necessarily recommend 
trying to pay it off in half the time. 

Be Debt-Free
in half the time

“There are advantages to having a 
mortgage,” she says. “I’m not a tax 
expert, but usually homes do grow 
in value, so it becomes an asset, and 
also there are the tax deductions to 
consider for a mortgage and home 
ownership.”

According to Bossler, a 30-year 
mortgage is the most common. For 
those looking to shorten that time 

frame, rate-and-term refinancing is 
an option, but it might not be ideal 
depending on each unique financial 
situation. 

“Really, the strategy if you’re going 
to pay your mortgage off is just to 
make sure you’re paying it off as     
efficiently as possible so you’ve got 
the best loan that you’re able to get.”

© CTW Features
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www.ruaneandmudlock.com
Funeral           Home Inc.

18 Kennedy Street, 
Pittston, PA 18640

570-654-2250
Laura Mudlock, Supervisor  

Our experienced staff can assist you with 

pre-planning your funeral arrangements, 

helping you handle all the details with the 

utmost care and dignity.
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82
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Only 40% of U.S. 
households have 
individual life insurance 
– a 50-year low. Here’s 
how to determine what 
you need, what types you 
need and how to adjust it 
as your life changes

By Madhusmita Bora
CTW Features

Got life insurance? Probably not. 
While most Americans diligently 
insure their homes and their cars, they 
are less likely to buy into a life insur-
ance policy. 

In fact, Americans are at their lowest 
rate of life insurance in half a century. 
And it’s not because they suddenly feel 
immortal or feel confident about safety 
nets for their loved ones.

“There is a significant overestima-
tion by consumers on the cost of life 
insurance, and more recently we’re see-
ing confusion as to what factors deter-
mine the cost for life insurance,” says 
Marv Feldman, CEO of Life Happens, 
a nonprofit organization that educates 
people about insurance planning. “As 
an industry, we need to educate the 
public about how affordable life insur-
ance can be in order to reverse the 
trend of declining ownership.”

According to research firm LIMRA, 
85 percent of consumers agree that life 
insurance is important, but only 40 
percent of U.S. households have indi-
vidual life insurance. That has created 
a nationwide life insurance coverage 
gap, which equates to an estimated 
$15.3 million in unmet life insurance 
needs. Of those that have it, 40 per-
cent don’t think they have enough. 

That’s because most often people 
get thrown down rabbit holes while in 
the buying process, says Tony Steuer, 
founder of the Insurance Literacy 
Institute.

“It gets confusing, and it gets away 
from the notion that life insurance 
should be ‘just pure insurance,’” Steuer 
says. “By pure, I mean either term life 
insurance or guaranteed universal life 
insurance that is structured to act as a 
lifelong term policy that won’t run out, 
a policy that has no cash value compo-
nent.”

Steuer says consumers should con-
duct their research well, compare dif-
ferent companies and their policies, 
look at company ratings and evaluate 
their insurance needs frequently.

So when’s a good time to insure your 
life? Feldman said it always is.

“Whether you are married, single, 
retired or a stay-at-home parent, life 
insurance can provide essential assis-
tance to your loved ones when you are 
no longer able to provide for them,” 
Feldman says. “My rule of thumb is if 
you love someone, someone loves you 

or you owe someone money, you need 
life insurance.”

There’s no one-size-fits-all rule for 
buying a policy, but educating yourself 
on your needs is a good first step, he 
says, noting that the two most impor-
tant questions anyone thinking about 
purchasing life insurance should be 
asking are:
•	How	much	will	be	needed	at	death	

to meet immediate obligations?
•	How	much	future	income	is	need-

ed to sustain the household?”
Here, Feldman and Steuer offer guid-

ance on how to determine what you 
need, what types you need and how to 
adjust it as life changes: 

In a relationship
Many people mistakenly believe 

that they don’t need to think about life 
insurance until they have children. Not 
true. It’s important to ensure that your 
spouse or signifi cant other could man-
age the mortgage or rent, ongoing bills 
and debt if something were to happen 
to you. If you’re planning to have chil-
dren, you’ll want to buy life insurance 
now instead of waiting until pregnancy 
– some companies won’t issue policies 
to pregnant women. Also take into 
account the economic value that a per-
son adds to the household that would 
need to be replaced, such as cooking 
food and doing laundry. 

Married with children
Most families depend on two 

incomes. If one member suddenly 
dies, the family could find it hard to 
meet their financial obligations such 
as paying rent, mortgage, tuition or 
daily living expenses. Life insurance 
makes sure that your plans for the 
future don’t die when you do. Take 
into account how many years it would 
take for your children to be financial 
independent.

Retired
Many people think their need for life 

insurance ends once they retire. But 
sometimes there are dependent mem-
bers at home. It’s important to ensure 
that other family members would be 
OK financially, especially if you have a 
pension with no survivorship option, 
or installment debt, or there are no 
savings for end-of-life bills and funeral 
costs. Leaving a legacy also is impor-
tant for many people, for which life 
insurance can help.  

© CTW Features

Mind the 
inSurAncE GAP

of people 
who have life 
insurance 
don't think 
they have 
enough40%

of consumers 
agree that life 
insurance is 
important85%

the amount of dollars in unmet life insurance needs in the U.S.

15.3 Million

“As an industry, we need to educate the public about how affordable 
life insurance can be in order to reverse the trend of declining 
ownership.”

—Marv Feldman,
 CEO of Life Happens, a nonprofit organization that

educates people about insurance planning
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“If you’ve retired or planning to retire, we should talk. 
I provide products with guarantees1.”

George R. Shadie AEP®CLU®
Registered Representative* 
New York Life Insurance Co. 
Agent
275 Mundy Street
Wilkes-Barre, Pa. 18702
Bus. 570-822-1141
Fax. 570-822-1146                                                                 
Bus. 888-447-7695
gshadie@ft.NewYorkLife.com
http://www.georgershadie.com

*Registered Representative of NYLIFE Securities LLC (Member FINRA/SIPC), A Licensed Insurance Agency
1 Guarantees backed by claims paying ability of the issuer
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LOCAL MONUMENT DEALERS

MJ JUDGE
MONUMENT CO., INC
700 WILKES-BARRE TWP. BLVD.

(RT. 309)

829-4881
NEXT TO BIG COW 

ST. MARY’S 
MONUMENT CO., INC

975 S. MAIN ST.
HANOVER TWP.

829-8138
NEXT TO SOLOMON’S CREEK 80
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80822150

Proudly Serving Luzerne, Lackawanna, Carbon, Monroe, 
Lehigh, Northampton, and Schuylkill Counties

Call us today for your 
FREE consultation.
570-471-7955
www.Sebelinlaw.com

Estate Planning, Wills/Trusts, Family Law, DUI, 
Criminal Law, and Workers Compensation

*Individual replacement needs may vary. Duration of device battery life varies by patient and is subject to individual ear 
conditions. Lyric is water resistant, not water proof and should not be completely submerged under water. Actual subscription 
begins the first day of trial.  Lyric is not appropriate for all patients.  See a lyric provider to determine of Lyric is right for you.
Lyric, Distributed by Phonak, LLC©201 5. All rights reserved. 937PP MS-XXXXXX

570-283-0524
www.valleyenthearingaid.com

David I. Barras, MD • Dean M. Clerico. MD
Valley ENT • 190 Welles Street, Forty Fort, PA

Certified Lyric Hearing Professionals
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ANTIQUES WANTED

STEVE
&

DIANE
TRAVER

ESTATES LIQUIDATED

TRAVER’S AUCTIONS

570-674-2631
traversauctions@epix.net 
www.traversauctions.com

AU-003367-L • AY-000097-L

80822600

Falls cause many injuries inside a 
home. Seniors are especially susceptible 
to harmful falls in the bathroom, where  
slippery tiles can prove too difficult for 
older men and women to navigate.

A 2011 study from the Centers for 
Disease Control and Prevention found 
that nearly 234,000 Americans ages 15 
and older were treated in an emergency 
department for nonfatal bathroom-related 
injuries in 2008. That adds up to roughly 
640 people per day. More than 80 per-
cent of bathroom-related injuries were 
caused by slips and falls, mostly while 
getting in and out of the tub or shower, 
and about 30 percent of those injuries 
included cuts, scrapes and bruises.

Bathrooms can be more dangerous 
than other rooms of the house for a vari-
ety of reasons. The bathroom is gener-
ally comprised of hard surfaces that can 
become slippery when wet or exposed to 
high humidity. A bathroom may become 
hotter than other rooms because of the 
steam that accompanies a hot shower. 
Heat may dilate peripheral veins  and 
lower blood pressure in some people. 
This may lead to dizziness that can result 
in falls. Furthermore, people tend to rush 
in the bathroom as they get ready for 

work or school. Rushing around can lead 
to slips and injuries on wet surfaces.

Installing safety features in the bath-
room is a key way to reduce the risk of 
accidents. Many manufacturers have 
even designed these features so they 
blend with bathroom decor.

When renovating bathrooms for safety, 
consider the following options.

* Anti-scald features: Burns can be 
serious business. Few people have been 
spared the momentary burst of hot water 
that occurs in the shower or at the faucet 
when another household member flushes 
a toilet or uses a large amount of cold 
water elsewhere in the house. Anti-scald 
showerheads and faucets prevent sudden 
bursts of hot water. Use in conjunction 
with turning down the temperature of 
the hot water heater to eliminate burns.

* Nonslip mats: Bathroom injuries 
often occur when people are getting in 
and out of the shower. Having a non-slip 
mat on the inside of the shower or tub 
as well as one with a grippable surface 
and plush top layer on which to step after 
exiting the shower can reduce falls. Don’t 
step out of the shower onto a flimsy 
towel that can slip out from underneath 
your feet. 

* Bath bench: The elderly or those 
prone to lightheadedness in the shower 
may want to invest in a bench or seat to 
put into the shower. This enables sitting 
while washing.

* Safety bars: It can be tempting to 
grab onto towel racks or faucets to get 
in and out of the shower, but these items 
cannot provide the necessary leverage 
to safely move in and out of the shower 
or bathtub. Safety bars with a brushed 
surface for traction are more secure. Grab 
bars need to be securely attached to a 
wood stud in the wall and not into dry-
wall or the tub enclosure. 

* Raised toilet seat: A raised toilet seat 
reduces the amount of squatting and the 
distance that has to be covered to sit on 
the commode. Grab bars on the raised 
seat itself will provide added safety.

* Telephone: The bathroom may seem 
an odd place to install a telephone, but 
having one nearby in the event of injury 
can ensure help gets to the injured party 
much more quickly.

* Regular cleaning: Routinely ridding 
showers and tubs of soap scum and 
mildew can reduce the slippery coating 
that forms as a result of these substances. 
Also, be sure to keep clutter in the bath-
room to a minimum to stop trips and 
falls over errant items in the area.

Bathrooms can present many dangers, 
but certain safety tools and renovations 
can help reduce the risk of injury.

Anti-scald showerheads help reduce burn 
injuries in bathrooms.

Safety measures can help reduce bathroom injuries
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(*Does not include vault, memorial, opening/closing fees or processing 
fee. Preneed Basis Only)

“CARING IS PREPARING”
CMSEast, Inc (Broker)

OUR FAMILY SERVING 
YOUR FAMILY SINCE 1951

HEAD OF HOUSEHOLD SPECIAL
Complimentary Space* (value $1095.00)

Traditional Burial * Mausoleum * Private Estates 
Cremation Niches * Private Cremation Estates
Cremation Benches * Memorials and more….

Interest Free Financing Available

Chapel Lawn Memorial Park
4115 Memorial Highway

Dallas, PA 18612

Elan Memorial Park
5595 Old Berwick Road
Bloomsburg, PA 17815

1-800-578-9547 Ext. 6021
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A TIME-TESTED ATTORNEY
Get effective legal representation from a lawyer with 30 

years of experience when you call Michael S. Melnick Esq. 
We can help you in a variety of practice areas.

80821969

Michael S. Melnick Esq.
1695 N. Memorial Hwy. Shavertown, PA 18708

Phone: 570-696-4888 • Fax: 570-696-9702

"Melnick has won tough, high-profile cases." - Times Leader

Our Estate Planning Services:
• Wills • Trusts •  Power of attorney • Orphan’s court practice

• Last Will & Testament • Living Wills • Power of Attorneys 
• Estate Administration • Inheritance Tax Questions

“The Melnick cross-examination amounted to a grilling.” - Citizen’s Voice

(570) 288-9338
Georganne Purcell
Russet Insurance Agency Inc.
355 Market Street, Kingston
Gpurcell@allstate.com

Subject to availability and qualifications. Insurance offered only with select 
companies. Allstate Insurance Company, Allstate  Indemnity Company, and Casualty 

Insurance and Allstate Life. Norbrook, Lincoln 2016. 
80822141

Life. Home. Retirement. Flood. Auto
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The decision to move yourself or a 
family member to an assisted living 
facility can be difficult. When men and 
women begin to experience difficulty 
with everyday activities, such as bath-
ing, dressing or getting around, families 
may need to explore assisted living 
facilities. 

Millions of people in North America 
reside in assisted living facilities. The 
majority of residents in senior living 
are those who may need assistance 
with one or two daily activities, but 
who are otherwise mobile and self-suffi-
cient. Families faced with moving rela-
tives into assisted living facilities can 
consider the following pointers to find 
facilities their loved ones will enjoy.

Consider the arrangements and 
services offered. Some facilities offer 
single rooms, while others provide 
apartment-style living. Most assisted 
living facilities provide a variety of 
services, such as housekeeping, laun-
dry, exercise and wellness classes, and 
social activities, for their residents. 
Investigate the offerings at each home 
you visit, looking for a facility that best 
suits your loved one’s needs.

Inquire about staff and their sched-
ules. It is important to know how many 

staff members a facility has and how 
many people are working at any given 
time. Do staffing schedules differ at 
night? If a resident has a particular 
rapport with one staff member, can he 
or she be requested? Look for a facility 
that is well-staffed and adept at dealing 
with elderly men and women. 

Learn about individual service plans. 
Many assisted living facilities create 
individual service plans, or ISPs, for 
their residents to ensure individual-
ized care is given. These plans are 
important for the safety and comfort of 
residents and also can help maximize a 
person’s independence. Some commu-
nities offer memory care programs for 
those with Alzheimer’s disease or other 
cognitive disorders.

Consider the security in place. A 
good assisted living facility has a 
24-hour support system in place and 
immediate access to care. Rooms may 
be equipped with emergency phones 
that can be accessed day or night. 
Many homes have check-in desks so 
that residents are accounted for when 
going on outings and for announcing 
guests.

Check on licensing. In the United 
States, each state has its own licensing 

requirements for assisted living facili-
ties. Confirm a facility is licensed and 
that it meets the expectations of the 
local regulatory agency. In addition, 
check with the Better Business Bureau 
to see if any complaints have been filed 

against the home. 
Assisted living facilities can meet 

the needs of people who cannot live 
independently but do not require                   
the around-the-clock care of a  
nursing home.

Shopping for an assisted living facility

Most of us prepare for the 
possible fire, theft or accident. 
Yet the chance of using hazard 
insurance is one in 1500. The 
change of mortality is one in 
one. So, if death is so natural, 
why not prepare for the inevi-
table?

By planning now, you ensure 
that someone you love will not 
have to make funeral arrange-
ments alone. To help you with 
this process, we have developed 
a Personal Planning Guide that 
provides information about 
wills, social security benefits, 

veterans benefits and forms of 
information that will be needed 
by your loved ones. This plan-
ning guide, when properly com-
pleted, is of tremendous value to 
your family at the time of need.

Chapel Lawn Memorial Park 
and Elan Memorial Park offer 
traditional burial, cremation and 
mausoleum entombment.

Call today for your free Per-
sonal Planning Guide and con-
sultation.  Call 1-800-578-9547 
x 6021.

“See our ad on the bottomo 
this page”

Caring is preparing 
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As individuals age, various circum-
stances have to be reassessed. A cur-
rent living situation may not be meet-
ing the needs of a senior who may 
be having difficulty caring properly 
for himself or herself. Families often 
consider senior residences to provide 
welcoming and safe environments for 
their loved ones during the golden 
years of their lives. These facilities 
may range from independent living 
homes with minimal care offered to 
nursing homes that provide more 
intensive care when needed. Some-
where in the middle lies assisted 
living homes, which blend the inde-
pendence of personal residences with 
other amenities, such as the house-
keeping, medication reminders or 
meal services.

Assisted living can be a viable 
option when a person can no longer 
live alone, but such facilities come 
with a price. According to a Market 
Survey of Long-Term Care Costs        
conducted by MetLife, the national 
average for assisted living base rates 

was $3,550 per month in 2012. 
In the 2015 Cost of Care Survey 
conducted by Genworth Financial, 
the assisted living, national-median 
monthly rate was now $3,600 — 
and it’s only expected to grow. 
Affording these homes and apart-
ments can be challenging for those 
with fixed incomes, but there are 
some strategies that can help.

The payment method that serves 
you best will depend on your unique 
circumstances, but there are options 
available.

Long-term care insurance:
Long-term care insurance is spe-

cialized insurance that is paid into 
and may cover the cost of assisted 

living facilities and other medical 
care, depending on the policy. The 
American   Association for Long-
Term Care  Insurance says that only 
roughly 3 percent of Americans have 
this type of insurance, but it is 
something to consider during work-
ing years. 

Personal savings: 
Some people have the means to pay 

for assisted living with their own sav-
ings and retirement nest eggs. How-
ever, it’s easy for savings to become 
depleted when facing a $40,000+ per 
year bill.

Life insurance: 
A financial advisor may advocate 

to pay for assisted living with a life 
insurance policy. Some companies 
enable you to cash out  for “acceler-
ated” or “living” benefits, which 
usually is a buy-back of the policy for 
50 to 75 percent of the face value. 
Other third parties may purchase the 
policy for a settlement of a lump sum, 
again roughly 50 to 75 percent of the 
policy’s face value, according to Car-
ing.com, an online source for support 
and information about the needs of 
aging people.

Location: 
Costs of assisted living facilities 

vary depending on location. It’s pos-
sible to get a lower monthly rate 

simply by choosing a facility in a dif-
ferent state.

Negotiation: 
Not all prices are set in stone. 

Speak with a manager at the facility 
and see if there is any price flexibility 
or move-in incentives. You also may 
be able to get a lower rate by negoti-
ating certain a-la-carte costs against 
all-inclusive pricing. Perhaps you do 
not need laundry or shopping ser-
vices, and family members can fill in 
the gaps, reducing your bill.

Veteran’s benefits:
 Many veterans are eligible for care 

benefits that can offset the cost of 
assisted living care.

Rooms:
Opting for a smaller room or shar-

ing a space can keep costs down as 
well. See if shared rooms are a pos-
sibility.

Assisted living is a necessity for 
thousands of people. Explore the 
ways to finance this purchase.

Managing the costs of assisted living
Consider the different options available to help pay for assisted living services

Elder fraud is a financial crime 
that targets older men and 
women who are often unable 
to recognize they are being 
victimized. Elder financial 
fraud is a broad term that can 
be applied to a host of crimes, 
from stealing money or prop-
erty directly from an individual 
to using an older person’s prop-
erty or possessions without 
permission. 
Many seniors are targeted 
through telemarketing scams 
in which elders are scared into 
giving money out of fear of 
losing their homes. Some are 
exploited by people closer to 
home who forge signatures or 
get an older person to sign over 
deeds or power of attorney.
Criminals often see elderly 

men and women as easy tar-
gets. Seniors may be suffering 
from declining physical and/
or mental health, which com-
promises their ability to defend 
themselves or even recognize 
they are being taken advantage 
of. Seniors also may be embar-
rassed that they were duped 
and not share their experiences 
with others as a result. But 
elder fraud also can be perpe-
trated by family members who 
aim to acquire an elderly rela-
tive’s assets.
Recognizing scenarios where 
fraud may be committed can 
help men and women protect 
their elderly relatives from 
being victimized by elder fraud.
•	Confirm	professionals	are	
who they say they are. More 

than 170 designations and cer-
tifications are used within the 
financial industry to identify 
professionals. Some of them do 
not necessarily mean a person 
is qualified or can be trusted to 
handle an individual’s assets. 
Always ask a financial advisor 
if he is overseen by a govern-
ment agency or is authorized 
to provide advice under the 
“fiduciary standard of care.” Be 
especially careful when dealing 
with advisors who try to push 
certain products or those who 
suggest shortcuts and blending 
services. Such professionals are 
not necessarily criminals, but 
they may have ulterior motives 
in mind and not be overly con-
cerned about you or your loved 
one’s financial well-being.

•	Pay	attention	to	your	
accounts. Unusually large 
withdrawals from automated 
teller machines or cashed 
checks with signatures that do 
not match the signature on the 
account are both indicative of 
fraud. If you are monitoring 
a loved one’s accounts, ques-
tion any surges of activity in 
accounts that are normally 
somewhat inactive.
•	Ask	a	loved	one	to	keep	you	
abreast of changes in their 
will. Abrupt changes in a will 
or other financial documents 
should also cause concern. 
Family members caring for a 
senior should be aware of any 
major changes to important 
documents.
•	Monitor	a	loved	one’s	pur-

chases. Sudden purchases, 
whether it’s an updated insur-
ance policy or unnecessary 
home repairs, may be indicative 
of elder fraud.
Elder financial fraud targets 
an often vulnerable segment of 
the population, and it’s often up 
to loved ones to protect their 
elderly relatives from being vic-
timized by such crimes. 

Understand and avoid elder financial fraud

Seniors in declining health are 
vulnerable to elder fraud.

By Maryalene LaPonsie  

If you die this year and have more 
than $5.49 million in assets, the fed-
eral government could tax the excess 
to the tune of 40 percent. Depending 
where you live, your state govern-
ment might take a share too.

“Some people don’t care about 
estate taxes,” says Erin Durkin, 
director of financial planning for EP 
Wealth Advisors. “They think, I’m 
out of here. My kids can pay.”

 However, some financial experts 
say that might be the wrong atti-
tude. Minimizing estate taxes is 
about ensuring the money you 
worked hard to earn and save will be 
used for purposes that are important 
to you. “At the end of the day, you’re 
trying to maximize the estate, not 
minimize the amount the kids have to 
pay,” says Ash Toumayants, owner of 
Strong Tower Associates in State Col-
lege, Pennsylvania.

Here’s how to protect your legacy 
and keep your cash out of govern-
ment coffers.

Know whether your estate will be taxed. 

Estate taxes may seem like a 
problem for only the ultra-wealthy, 
but even middle class families can 
find themselves hit with a bill. Bank 
accounts, investments, property, busi-
nesses and life insurance are among 
the assets added to determine the 
size of an estate. Even those who 
don’t hit $5.49 million may be on the 
hook for state estate taxes, which 
typically have a lower threshold. 
“The surprises come from real estate 
and businesses,” Durkin says. A 
couple of pieces of rental or vacation 
property can quickly push the value 
of an estate skyward, particularly 
in states like California, where real 
estate is pricey.

If you own a business, its value 
will also be added to your estate. 

“Business owners are notoriously bad 
at valuing their businesses and net 
worth,” Toumayants says. In some 
cases, heirs may find themselves 
blindsided by a significant tax bill 
because the value of the business is 
much more than the owner thought. 
Toumayants says farm families, in 
particular, may run into this problem 
because of the value of their land.

 
Start giving away your wealth now.

One way to avoid or mini-
mize estate taxes is to reduce the 
value of your estate. “An easy way 
[to do that] is to give annual gifts to 
your children, grandchildren or oth-
ers,” says Andy Schwartz, principal 
of Bleakley Financial Group in Fair-
field, New Jersey. “Each individual is 
allowed to give away $14,000 annu-
ally to as many people as he or she 
chooses.” Donating to charitable 
organizations is another way to give 
away money and reduce the size of an 
estate. Those donations may be tax 
deductible, too.

Use your exemption early for 
appreciating assets. The government 
grants each individual a $5.49 mil-
lion lifetime exemption from estate 
taxes. While this exemption is usu-
ally claimed at the time of a person’s 
death, Schwartz says it can be used at 
any time. In some cases, it may make 
sense to use the exemption to give 
away an asset now in order to avoid 
estate taxes later.

“Let’s say I have a highly appreciat-
ing asset,” Schwartz says. This could 
be anything that is expected to grow 
in value significantly in the coming 
years, although a business is the most 
likely candidate for this scenario. “I 
can use my lifetime exemption now 
to give it to the kids with the idea 
that my [current] $5.49 million asset 
will be worth $20 million [when I 
die].” By gifting the asset while it’s at 
or below the lifetime exemption limit, 
heirs can avoid a costly tax bill later.

5 smart strategies to 
reduce estate taxes

Put your assets in a trust. 

“The only real way to avoid taxes is to 
create trusts,” Toumayants says. Some 
people balk at the idea because it hands 
control of their money over to someone 
else, but Toumayants notes this person 
can be a family member.

There are several types of trusts avail-
able, and a financial planner can help 
you determine how best to use a trust 
to shield assets from estate taxes. Dur-
kin notes a qualified personal residence 
trust can exclude real estate from an 
estate, while Schwartz recommends 
a credit shelter trust for assets after 
one partner in a marriage dies. “The 
[surviving] spouse has complete access 
to that, but on her death, it’s excluded 
from her estate,” Schwartz says.

Buy extra life insurance 
to cover the cost. 

High-net-worth people who know 
they can’t entirely avoid estate taxes 
may want to buy a life insurance 
policy to foot the bill after they’re 
gone. “It doesn’t go through probate, 
and it goes directly to beneficiaries,” 
Toumayants says. The key is to set 
up an irrevocable life insurance trust 
to buy the policy. Otherwise, the 
value of the policy may be added to 
the estate and push the tax bill even 
higher.

Two things are said to be certain in 
life: death and taxes. If you use these 
strategies, you won’t escape death, 
but you could say goodbye to some 
taxes.
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570-718-4900
www.lawproblemsolved.com

astevens@lawproblemsolved.com

• Powers of Attorney
• Advance Directives
• Guardianships
• Inheritance tax planning
• Estate Administration and Probate
• Wills
• Trusts
• Probate Litigation
• Special Needs Planning
• Estate Planning to Benefit Pets 

400 Third Avenue, Suite 101
Park Office Building | Kingston, PA 18704
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C o i n s  a n d  j e w e l r yPlease ask us about
Jewelry Repair • Engraving • Watch Batteries

Our Layaway Policy • Free Gift Wrapping

Thanks for voting us
Best of Back Mountain

2607 Memorial Highway Dallas, PA 18612
570-675-5872

Please ask us about
Jewelry Repair • Engraving • Watch Batteries

Our Layaway Policy • Free Gift Wrapping

Thanks for voting us
Best of Back Mountain

2607 Memorial Highway Dallas, PA 18612
570-675-5872

Hours: Mon. -  Wed. 10 aM - 6 pM | THurs. & Fri. 10 aM - 8:30pM
saTurday 10 aM - 6 pM | CLosed sundays

Let Us Appraise Your Coin Collection

See Fran or Maryann Ochman... Two Names You Can Trust.

NEED EXTRA CA$H?
WE WANT TO BUY!

Trade Your Old Gold or Silver FOR CASH!
10K, 14K, 18K 

GOLD or 
STERLING
Jewelry, 

Dental, Etc.
Call for the 

BEST PRICES 
in the area!

Call For The BEST PRICES In The Area!
Silver Coins, 

Silver Dollars, 
Clad Halves, 
Indian Head 

Buffalo 
Nickels, 

Pennies, War 
Nickels, Gold 

Coins

No collection too big or too small.

Committed to the  Health &
Well-Being of Our Community

√ Easy Rx Transfers...
    Just Call!

√ Order Refills by 
    Automated Phone 
    24 hours a day, by email   
    or on-line.
   
√ Most Major Insurances        
    Accepted, Including 
    Tricare

√ Convenient
    Free Delivery 

√ Drive-thru Service

√ Competitive Pricing

√ Off Street Parking

√ Immunization Services

√ PA Lottery

We Offer:

201 South Main Street, Pittston
Mon.-Fri. 9 to 6; Sat 9 to 1   Closed Sun

570-299-5150 • Fax: 570-299-5155
www.albertspharmacy.com

Taking multiple medications?
Our RxMap® packaging can make life easier again!

Ask us to see how easy it is to get all of your medications 
combined into one easy-to-use card. Each card contains 

medications in a convenient, tamper evident, 
easy-to-use punch card.

Some things in life can be 
complicated,

but taking medication 
properly  should not be one 

of them.
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Hugh P. Boyle & Son Funeral Home, Inc.
is proud of our reputation of offering 
dignified, impeccable service to the 

community for many years.

We can assist you with
professional guidance to meet your 

personal needs and wishes.

Serving all faiths and respecting
your personal beliefs, we arrange 

traditional funerals as well as
cremations, memorial services,

and an array of pre-planning options.

HUGH P. BOYLE & SON 
FUNERAL HOME, INC.

Philip J. Boyle Supervisor
570-287-0894

416 Wyoming Avenue
Kingston, PA 18704 80
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Families enjoy many moments togeth-
er throughout the years. However, in 
today’s digital world, quite often those 
experiences fail to see the light of day 
past an initial tweet or Instagram post. 
Too often file upon file remains in a 
digital graveyard on a mobile phone or 
external hard drive.

Instead of letting photos, videos, 
drawings, and memorabilia from vaca-
tions and other family experiences lin-
ger unappreciated, families can preserve 
these memories. Explore the various 
ways to share occasions with others.

Photo books
Don’t procrastinate and let photo 

files pile up. Promptly upload them 
to your favorite photo printing site or 
bring them to a retailer that has photo 
machines, such as a nearby pharmacy. 
Such businesses routinely offer coupons 
and steep discounts on photo books. 
The software is user-friendly, and, in a 
week or two, you can have a photo book 
ready to go. This is less time-consuming 
than making photo albums, printing 
photos and then placing them behind 
plastic-lined pages. The photo book 
software also may include background 
designs and funny captions to help cus-
tomize pages even further.

Photo collage
If you are a purist and like to have 

photo prints in hand, then have several 
of a particular occasion made and then 
attach them to a decorative piece of 
wood. Using a decoupage product or a 
shellac, coat the collage so that it can be 
preserved. Hang your collage as a piece 
of handmade artwork on display.
Artwork gallery

Children routinely bring home art-

work they made in school, daycare and 
other organized classes. Sometimes 
these items get stashed in plastic con-
tainers that are ultimately stored in 
attics or basements, only to be “discov-
ered” years later. Rather than relegating 
them to storage, invest in frames of 
various sizes and hang the pictures as 
if they were in an art gallery. Make sure 
the frames are easy to access so that the 
artwork can be swapped out periodical-

ly. Kids will take pride in sharing their 
creations with family and visitors.

Keep a journal
Another way to preserve memories is 

to write down experiences. Each mem-
ber of the family can fill out a page with 
a special recollection of a trip or another 
momentous day. Keep the journal on a 
coffee table so it can be reviewed every 
so often. Save it and gift it to future 
generations.

Family memories are worth keeping 
and sharing. There are many ways to 
display photos, thoughts and other sen-
timents from special events.

Preserve family memories for years to come

By Patrick Kernan
pkernan@timesleader.com 

Losing a loved one is always a painful 
experience.

One important part of the end of life 
process, writing an obituary, requires a 
great deal of care in order to properly 
memorialize the deceased.

Follow these tips in order to craft 
something befitting your loved one with-
out adding extra grief to the process.

Most obituaries follow a format, usu-
ally beginning with the deceased’s name, 
the date on which they passed, where 
they were from and the place in which 
they were when they passed, such as a 
hospital or a hospice.

From there, most obituaries begin to 
talk about the person as they were when 
they were alive. Usually starting with the 

person’s date of birth, they then mention 
their parents, where they grew up and 
where they went to school.

Next, begin to develop a snapshot 
of the person, focusing on what made 
them unique. Were they involved in the 
military? Were they married, and if so, 
to whom and when? Did they have any 
accomplishments of which they were 
particularly proud?

It might be helpful to discuss these 
things with other family members. That 
way, more details about the person can 
be captured. Try to think of the things 
that made them who they were, besides 
just details. Things like this would 
include their hobbies, their sense of 
humor or if they had funny nicknames 
for friends.

In this way, you will be able to create 
an image of what the person was like 

Obituary writing simplified

In Memorium

by Rynell VanLuvender
Funeral Director at Kniffen O’Malley Leffler
Funeral & Cremation Services, Inc.

Over the course of your lifetime, you 
probably have planned for something 
important. It could have been what 
college you would attend, where you 
should get married, or maybe what you 
should invest in for your retirement.

These life-altering decisions are 
ones you often plan down to the last 
detail to make sure you will be get-
ting what you want, how you want it. 
Death is one life event that everyone 
needs to plan for, but unfortunately, 
most people brush it aside until it is 
too late.

Being in the funeral industry, we 

hear “That’s morbid to pick out my 
own funeral arrangements” or “I’ll let 
my family handle it.” From experience, 
waiting until a loved one has passed 
away to start the arrangement process 
is a lot more stressful on family mem-
bers than having a plan in place. The 
burden falls to them, likely on one of 
the worst days of their lives, to make 
decisions like cremation or burial, 
religious or celebrant service, did mom 
have life insurance or do we need to 
pay for this. ... These decisions can 
become even more difficult if everyone 
in the family is not in agreement.

If the thought of coming in to a 
funeral home and sitting down to go 
over your final arrangements gives you 

Benefits of Pre-Planning the chills, take it one step at a time. 
Pre-planning can happen in the com-
fort of your home, or some of it can be 
done through mail/email.

You can start by giving the funeral 
home some basic biographical/vital 
information to keep on file for you and 
outline what type of arrangements you 
are looking to have. The arrangements 
can be as detailed as you would like, 
and the funeral home will assist you 
with other information you might not 
know you needed. Personalization will 
allow you to select what type of ser-
vice would honor and reflect your life. 
Music, poems, readings, or where your 
service will take place are all customiz-
able. If you are a veteran, maybe hav-
ing a military service and burial would 
be important to you.

Payment options also can be dis 
cussed to make sure you are within the 

budget you would like and understand 
where your money is being securely 
funded. Pre-paying also allows you to 
lock in today’s prices for funeral home 
services and merchandise. Maybe you 
have considered pre-planning but are 
concerned you might move or be in a 
different location when you pass away. 
There are travel protection plans that 
cover you if you are away from home 
when you pass away, and if you did 
decide to move, your pre-arrangements 
are transferable to another funeral 
home.

Pre-arranging also gives you the 
option to help protect your assets 
should you ever need to become 
Medicaid/SSI eligible. An irrevocable 
contract with a funeral home will keep 
your money from being counted as an 
asset by Medicaid, whose limits vary 
by state/county.

before they passed.
Another thing to consider for this 

snapshot is an image to go along with the 
obituary. In much the same way as the 
text, the picture might capture a time in 
the person’s life. Perhaps consider using 
a photo from the loved one’s time in the 
military or a professionally taken portrait 
if one is available.

Another important element frequently 
mentioned in obituaries is including 
those who survive the deceased in addi-
tion to any people that have already been 
mentioned in the obituary.

Finally, most obituaries end with infor-
mation regarding funeral services and the 
funeral company providing them, along 
with a charity to send memorial contribu-
tions to.

While losing someone is never easy, 
following these steps will make it simpler 
to memorialize your loved one.

Reach Patrick Kernan at 570-991-6119
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A beautiful, traditional cemetery
close to home and family.

1250 South Main Street | Hanover Township, PA 18706 
P - 570.822.2800 | F - 570.821.8280 | E - oaklawnwb@epix.net

Oak
cemetery

Serving all faiths.
e s t a b l i s h e d  1 8 9 8

Lawn Rest Easy.
“A cemetery is a history of people...

A perpetual record of yesterday...

A sanctuary of peace and quiet today.

A cemetery exists because every life is 

worth loving and remembering--

always.”

-Unknown

Pre-Need Planning

Cremation Garden

We recommend pre-need planning as 
it provides benefits to both you and 

your family.

We are pleased to announce the completion of 
the first phase of our newly created “Cremation 

Garden” which presents a unique upscale 
approach in both layout and design. Initially, 

the Garden will feature two Columbarium Units 
offering a total of 96 Cremation Niche spaces 
with future plans of expanding that number 

to as many as six units. The interior niche 
dimensions measures 12 x 12 x 12 inches. 

The initial phase will also provide 100 Earthen 
Cremation spaces. The dimensions of each 

Earthern Inurnment space measures 3 x 3 feet. 

When completed the “Cremation Garden” will provide some 300 Cremation Niche spaces and 
about 500 Earthern Cremation spaces.

· Pre-need planning allows you the time 
necessary to carefully evaluate funeral service 
providers and area cemeteries, thus insuring 
you select the funeral director and cemetery 
that best suit your needs. 
· Pre-need planning permits you to establish 
and work within financial parameters which 
meet your needs and desires. 
· Pre-need planning relieves the surviving 
family members of the burdensome task of 
making heartfelt decisions while under the 
strain of bereavement. 

Internal Finance Program
The Oak Lawn Cemetery provides an internal 'interest-free' finance program. The program 
is designed to help you to plan and budget your personal finances, while saving the added 
expenses of interest or finance charges. 
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